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“IT IS NOT NECESSARY TO CITE THE BENE- 
FITS OF COMPETITION IN GENERAL. THAT 
BUSINESS WHICH PURPORTS TO BE AN EX- 
CEPTION TO THE GENERAL RULE MUST BEAR 
THE BURDEN OF PROOF.”—Gansey R. Johnston, 
“A Discussion of Telephone Competition,” published 
by the Ohio Independent Telephone Association, Feb- 
ruary, 1908. 


CHICAGO, SATURDAY, FEBRUARY 25, 1911 











A Word of Warning. 

If there ever was a time in the history of the Independent 
telephone movement when a united front and concerted 
action were necessary, that time is the present. In years 
past Independent leaders have emphasized the necessity 
of standing shoulder to shoulder and presenting an un- 
broken line against “the enemy,” as the Bell monopoly 
was called in the days when it was employing all manner 
of strong-arm tactics to scatter and crush the Independent 
forces. Now that the Bell has changed its style of cam- 
paign and invites the Independent leaders to meet them in 
a supposedly friendly council, called “for the good of the 


order’—that is, the entire telephone business—the need is 
no less imperative that the Independents stand together, 


act together and, above all, keep together. 
If, as both Bell 


purpose of these meetings is the improvement of general 


and Independent conferees assert, the 
telephone conditions, the establishment of the industry on 
a safer financial basis, and the adoption of an equitable 
working agreement between the two forces, the rank and 
file of the Independents—as TELEPHONY sees it—can well 
afford to view the negctiations with serenity and wish the 
negotiators good luck in their work. 

But the Independents should be sure that this is the REAL 
purpose, and aim of these conferences. And especially should 
the Board of Directors of the National Independent Telephone 
Association be absolutely sure of this point. 

These gentlemen, particularly, should bear in mind the 
resolution adopted by the Chicago Convention, no longer 
ago than February 10, repudiating any idea of a sale or 


merger to the Bell interests, and declaring “that the Na- 
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tional Telephone Association in convention assembled re- 
affirms: its adherence to the principles of Independent tel- 
ephony and avows its purpose to be the further develop- 
ment and the perpetuation of THE INTEGRITY OF THE 
INDEPENDENT TELEPHONE SYSTEM AS A 
WHOLE.” 

This, in brief, is the platform adopted by the National 
Independent Telephone Association convention of 1911, on 
which the Board of Directors was elected and is supposed 
to stand. They should not forget it. 

Furthermore, the Independent directors should not forget 
that the Bell representatives, with whom they are confer- 
ring, are speaking for the same powerful corporation that 
has never hesitated in the past to take any advantage that 
would squeeze the Independent telephone industry. Their 
talk 
are made that 


now, we understand, is fair, and strong protestations 


“war is hell” and should cease to the ad- 
vantage of both sides. The men who wear the Blue Shield 


in this council of truce should ‘see to it that any plan 
adopted should be not for the profit of the few, but for the 
welfare of the entire Independent field. Let them look to 
it and act with caution. 

They say the Bell spokesmen are dispcsed to deal “more 
fairly” than ever before. 

Again we say, let them look to it and act with prudence 
and caution. 

It is neither noble nor wise to impugn motives, nor always 
to suspect the existence of an African in the woodpile, but 
in hostile territory the traveler will do well to examine the 
Maybe 


hostile 


trail carefully and keep an eye out for an ambush. 
the New York Bell headquarters is no longer a 
neighborhood, and maybe the denizens of that locality are 
now “friendly Indians.” Far be it from us to do anybody 
an injustice; but, we repeat that history shows that it behooves 
the Independent conferees to be on their guard. 

Since the Chicago convention the New York conferences 
have been resumed. So far as TELEPHONY is advised, noth- 
ing tangible has been agreed to, aside from the plan that 
the Bell will deal with no individual companies—all must 


carry on their negotiations through the conferees. True, 








Bluffs 


without the knowledge or consent of the Independent con- 


the recent Council consolidation slipped through 


ferees; but they seem to be satisfied with the Bell explana- 
tion that that was an “oversight.” It is just such old, fa- 
miliar Bell “oversights” as these that impel our warning: 
“Watch out! Act with 


If the Bell leaders are sincere .in their statements that 


caution!” 


they want to act fairly, let them agree to any equitable deal 
that will protect and continue local ownership, stop their 
unfair competitive tactics and keep their hands off the 
manufacturing end of the industry. If they have finally 
concluded that the Independents have a right to a share of 
the telephone business, possibly nothing will be lost by con- 
sidering their propositions. But neither side should for- 
get there are laws in the United States which: forbid the 
strangling of competition and the establishment of mono- 
poly, the very name of which has become hateful to the 
American people. The strength of the Independent tele- 
phone movement has ever been its adherence to the principle 
of competition and its brave fight against corporate wealth. 
States 


strong convictions on this subject today than ever before. 


There are more people in the United who have 
Every politician in every state has felt the tremors of a 
coming landslide of public opinion against combines, and 
knows that those convictions are ten-fold stronger today 
than ever and that they cannot be smothered. 

The 


February 22 contained the following dispatch, which reads as 


financial columns of the Chicago Jnter-Ocean of 
though it were given out by somebody in authority: 

“New York, Feb. 21.—Negotiations which have been un- 
der way for several weeks looking to the merger of the 
leading Independent telephone companies with the Bell sys- 
tem are progressing satisfactorily, according to information 
from trustworthy sources. 

“Conferences on the matter have been held almost daily 
for the last three weeks between representatives of the 
Independent telephone interests, the American Telephone 
The 


been the clearing away of many obstacles and the dissipa- 


and Telegraph and J. P. Morgan & Co. result has 
tion of numerous misunderstandings between the interests 
involved. 

“It may now be stated that the negotiators entertain a 
high degree of confidence that the deal will be brought to 
a successful conclusion and do away with a great deal of 
waste both of energy and capital in the future develop- 
ment of the telephone business in the United States. 

“Under present conditions the duplication of lines and 
plants by the Bell and the 


pointed out, results in an enormous annual waste of money 


Independent systems, it is 
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and labor as well as a great deal of annoyance to those who 
are compelled, for business reasons, to subscribe for the 
duplicate services in cities and towns where they exist. 
“Contrary to the general impression, it is learned that the 
interpretation of the Sherman anti-trust law by the Sup- 
Standard Oil 


cases will have no bearing on the proposed telephone deal. 


reme court in the American Tobacco and 
It is asserted by those conducting the negotiations that the 
manner of combination will in no way infringe upon the 
Sherman law. 

“This statement appears to be borne out by the fact that 
the merger negotiations are being actively prosecuted, with- 
out respect to the impending Supreme court decisions. If 
there were any doubt in the minds of the leading telephone 
interests as to the legality of the move under way, they 
would presumably defer active work on the deal until the 
ruling of the Supreme court was announced in the Amer- 
ican Tobacco and Standard Oil cases. 

“As was expected at the start, opposition to the merger 
has developed on the part of some Independent companies, 
but the more important concerns are said to be falling into 
line with the general scope of the deal. 
however, that 


“The undertaking is of such magnitude, 


much more is necessary before an agreement is reached 


on all points, and the plan whipped into shape for final 
ratification.” 
TELEPHONY believes it is its duty to the Independent tele- 


phone rank and file—numbering upwards of 20,000 com- 
panies—to keep them as fully advised as _ possible 
of events in the field and _ particularly with regard 
to these negotiations with the 3ell and Morgan 


representatives. This publication would be the very last 


to pose as an alarmist or pessimist. It is endeavoring to 
keep an open mind, void of prejudice, and wants to assist 
in any move that will strengthen the entire telephone in- 
especially the’ Independents whom it 


dustry—and more 


has helped to conduct a winning fight. It believes, how- 
ever, in playing the game in the open and for the benefit 
of all concerned. The men who sincerely work toward 
that end will have the respect, confidence and esteem of 
all. Those who forget that object can hardly enjoy the 
commendation of their own consciences. 

—____.3-#—- 


INFAMOUS YOUNT 


men 


BILL. 


throughout the 


KILL THE 


The of Independent telephone 


United States are focused on Ohio, where a measure known 


eyes 


as the Yount bill is pending in the Legislature. 
TELEPHONY has taken occasion to point out defects in this 


bill and has strongly urged Independent telephone men to 








UNANIMOUS ENDORSEMENT OF TELEPHONY BY NATIONAL ASSOCIATION 


BE IT RESOLVED by the National Independent Telephone Association that, in view of the loyal, intel- 
ligent and comprehensive support rendered by TELEPHONY to the National Independent Telephone Asso- 
ciation and to Independent telephony in general, it is the duty of th s Association and all interests engaged in 
Independent telephony to encourage and give to said publication loyal and unqualified support, and to co-oper- 
ate with it.—Resolution passed at convention held at Chicago, February 8, 9 and 10, 1911. 
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There is no reasonable doubt 


defeat it in its present form. 


that the bill has been prepared at the instigation of the Bell 
and Morgan interests, and for the sole purpose that J. P. 
Morgan & Co. may turn over to the Bell telephone company 
its holdings. 

It is specifically stated in the bill that competing telephone 
companies may be allowed to merge. 

Where the Independent companies in Ohio would stand after 
the enactment of this legislation is not difficult to understand. 
The consolidation of the Morgan and Bell interests would 
make the Bell company so strong in the state that the Inde- 
pendents would be squeezed out, one by one, until there would 
_not be a remnant of telephone competition, or local ownership 
not sanctioned by the Bell company, remaining. 

So far as we are able to learn the sponsors for this bill 
are a few monopoly-owned 


newspapers, the Bell telephone 


company, and the henchmen of Morgan. The decent news- 
papers of the state of Ohio are against it, the people are 
against it, and the Independent telephone companies who are 
without Bell or Morgan affiliations are unalterably opposed to 
the passage of such a measure. 

Pressure has been brought to bear on TELEPHONY to secure 
its approval of this measure. Letters, telegrams, and long 
distance telephone messages from,men prominent in telephone 
circles in Ohio have been received. Those favoring its pas- 
sage were from telephone men with Morgan affiliations; those 
opposing it were from Independent operators having no affilia- 
tions with either Morgan or Bell, and believing in telephone 
competition. 

In the issue of February 11 TELEPHONY contained the foi- 
lowing editorial reference to this bill: 

“A careful reading of the measure shows it to be full of 
jokers, which, if it passed in its present form, would make 
Ohio’s public utility measure a worse scandal, which would 
react upon the state’s reputation to a greater extent than the 
recent buying of votes, which aroused national indignation. 
Those Independent telephone men who have traded their sup- 
port of this measure for the promise of Morgan protection 
will have small security in the provisions of the bill upon 
which to base future expansion of their property and the sale 
of securities under their own direction. 


“They need to look well and far into the future, and accept 
no vague promises of a protection which is not guaranteed 


specifically and adequately by the terms of the Dill.” 

We have had no occasion to change our opinion, but be- 
lieve the measure is aimed against the interests of Independent 
telephone men in Ohio. We believe a concerted effort should 
be made by those having the interests of the business at heart 
to defeat this bill, and substitute in its place such a measure 
as is advocated by the National Independent Telephone Asso- 
ciation and published in abstract in this issue of TELEPHONY. 

As stated before, the eyes of Independent telephone men are 
focused on Ohio—so let Ohio telephone men give an accouut 
of their stewardship, and stand by their Independent telephoz.e 
principles. 


— 


The Benefits of Publicity. 
That the widest publicity may be given the so-called 





publish 


will 


Independent-Bell-Morgan alliance, TELEPHONY 
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from week to week as complete a report as is obtainable 
of these conferences together with the opinions and state- 
ments of leaders in the telephone industry, both operators 
and manufacturers. Any man having substantial interests may 
consider this an invitation to contribute his views. 

It is essential that these negotiations be conducted in 
the open, with the full knowledge of all telephone men, to 
the end, if possible, that no interests be injured or unduly 
benefited. If these negotiations are, as is claimed, for the 
benefit of all telephone interests and intended to deserve gen 
eral public approval, no harm can come from publicity and 
an open discussion of the problems involved. The benefits of 
publicity in questions of this kind were so aptly illustrated 
in Judge Hunter's address at the recent telephone banquet that 
we reproduce it herewith: 

“T have an idea that publicity is one of the things that 
the Independent telephone interests really need. Publicity 
is one of the things that make a man either hateful or 
popular. There are instances of record where men have 
paid out fortunes, and women too, for the matter of that, 
for publicity. There are other instances, if you please, 
where men have paid out fortunes to avoid publicity. 


What should it be? I insist that 


“What is our attitude? 
an industry that covers the face of this great American 


nation can not have too much publicity. It is the very 


thing, if you please, gentlemen, that will bring the in- 
dustry to the very forefront. We have nothing up our 


sleeve. Why not give it all the publicity that it will bear? 
[ think that through the public press and through the jour 
nals that represent this interest, specially and otherwise, 
it would be to our very great advantage and interest if 
telephone men themselves who are able to ‘push the pen,’ 
would contribute articles from week to week or month to 
month to the journals and newspapers of this country that 
they would be glad to publish free for the advantage it 
the common cause and the interest of the 


would be to 


public. It would acquaint you, as a matter of fact, and 
acquaint the public on whom we depend, with the move- 
ments of this industry and this association, its magnitude, 
its purposes and what it accomplishes in the world of civili- 
zation. 

“We have TeELEPpuony, and I have no desire to particularly 
advertise that journal; it is quite able to take care of itself 
in that particular sphere; but to speak of it as one of the 
journals that belongs to the Independent class of the tele- 
ohone industry is a pleasure. It is a paper that circulates 
throughout the civilized world. The probabilities are that 
there is not a telephone interest of any kind or character, 
great or small, which that magnificent journal does not 
reach. I am interested in a little enterprise, so small, in- 
deed, that, like the gnat on the bull’s horn, you do not 
know it is on the face of the earth; and yet, nevertheless, 
through that journal I have received inquiries and busi- 
Cape South 


It covers the entire civilized world. 


ness from remote Town, away down in 


Africa. Think of it! 
We, as telephone men, interested in the development and 
the progress of a great interest, ought to give—and prob- 
ably we do, but if we do not, we should—to such papers our 
not only support, if you please, but en- 


loyal support; 
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courage it by furnishing it the inside information that we 


should like the public to know. 

“Not only is that true, if you please, but we could go 
into the independent journals of the country and we could 
put up a case that would justify every position we have 
ever assumed, and would call the public to our support in 
such a way, in my opinion, that we would we be well nigh 
invincible against any competitor that might. enter the con- 


test. Shall we do these things? It would seem to me we 


ought to. It is not a question at all, in my mind, that ad- 
mits of any denial. Publicity in all respects has its advan- 
tages as respects a legitimate industry and enterprise, and 
it should be encouraged. Take, for example, the matter 
that has been before the convention the past twelve hours 
and happily, I think, disposed of. Still, nevertheless, if that 
proposition had been given the clean, clear-cut publicity that 
it deserved and care had been exercised in the publication of 
matter pertaining to it, misunderstandings, whatever they may 
have been, and misconceptions, whatever they may have been, 
would not have arisen. We are largely to blame for the con- 
dition that did prevail in the minds of members, and not only 
the minds of members but the minds of the public, respecting 
the matter that has given us for a few hours so much concern. 
Isn’t that true? Jt seems to me it admits of no answer in 
denial. It 


repeat, is one of the things that the Independent interests in 


is true. Therefore, publicity, in my judgment, I 
telephony throughout the United States of America should take 
hold of with a firm, intelligent hand, and carry the flag of wide 
open warfare and progress to the limits of civilization.” 

We invite expressions of opinion and suggestions from tele- 


phone men as to the proper solution of existing telephone diffi 
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culties at this time, and ask them to express their views frankly 
and clearly. It is only in this way that the opinion of the 
majority can be secured, and we believe this open discussion 
will be beneficial to all concerned. 





Telephony’s Directory, the Standard Year Book of the 
Telephone Industry. 

We want everyone who has not done so to send in at 
once a postal card filled out with data for TELEPHONY’s big 
1911 Directory of the Telephony Industry. Return cards, 
printed to show the required information have been mailed 
to every telephone manager on our lists. We shall appre- 
ciate it if all readers of TELEPHONY will call up their neigh- 
make sure that 


bors among the smaller companies and 


they have received these cards. If any manager of a tele- 
phone company has not received one we shall be glad to 
send one immediately on receipt of notification. Every- 
one knows we are not playing favorites in this directory. 
It is to be as complete and reliable as time and effort on 
our part, and the friendly interest and co-operation of all 
others who will benefit by its production, can make it. It 
is our earnest desire and aim to include every operating 
company in the field and to list the name of every tele- 
phone official in the country. 

This is a stupendous work, upon which a large force has 
been engaged for several months, and the date of issuing 
We are making the final 


the book is almost at hand. 


round-up. If you can think of any way to help us to 
make it more complete, or more accurate, we ask your 
help in the name of the industry whose strength and im- 


portance we are thus aiming to impress upon the public. 


The Iniquity of the Ohio Bell-Morgan Merger Scheme 


Mr. Sydney Stein, One of Chicago's Most Eminent Attorneys, and President of Cracraft, Leich Electric Co., Con- 
demns the Yount Bill in an Open Letter to Telephony—A Plain Statement on Illegal 
and Immoral Practices in Destroying Competition 


To the Editors of TELErHoNy: 

As an admirer of your consistent course in the advocacy 
of the Independence of telephone operating companies, | 
feel compelled to extend to you my gratitude for the reso- 
lute stand taken by you in opposition to the passage of the 
Yount Bill now pending before the Ohio legislature. 

Having met many of the members of the Independent 
Telephone Association at its recent convention in Chicago, 
and knowing the sentiments of the vast majority of those 
men, I am safe in making the assertion that, in taking a 
podsition in opposition to the passage of the Yount Bill, or 
of any similar measure, you are following the best judg- 
ment and the ablest thinkers Inde- 
pendent telephone operators; you are obeying the behests 
of the majority of those who attended the recent conven- 
tion, and you are assisting in protecting the public from 
the incubus of one of the most gigantic and tyrannical mono- 


sentiment of among 


polies of the present age. : 

I understand that late in 1909 the American Telephone 
& Telegraph Co. purchased a controlling interest in certain 
telephone plants in Ohio, and that when, on subsequent 
investigation of the anti-trust laws of Ohio it found that 
it could not lawfully hold control of those companies J. 
P. Morgan & Co., bankers, relieved the American Telephone 





& Telegraph Co. of its legal and ill-gotten gains, and that 
the emissaries of the bankers now control a lobby at Co- 
lumbus, which is attempting to have the legislature legalize 
the contemplated merger of the properties of the Ameri- 
can Telephone & Telegraph Co., and its bankers, and the 
only argument which these bankers that 
they are not in the telephone business, and that they can- 
not realize on the swag unless they be permited to sell it 
to the Bell interests. 
A Common Sense Analogy Illustrates the Morgan Position. 
The position of these poor bankers is certainly unfortu- 


can present is 


nate. They are in the condition of the pawnbroker who 
takes the swag from the highway robber, and then goes to 
the legislature to have highway robbery legalized. so that 
he may be in position to realize on the proceeds of the rob- 
bery. I hope that the high-handed methods of high finance 
will receive at the hands of the legislature the same con- 
sideration as would be given to thé pawnbroker keepers of 
a fence under the would be an 
eternal outrage for any legislature to permit itself to be 


same circumstances. It 


moved by sympathy for high finance to enact laws that 
would permit competing telephone companies to be merged 
under any circumstances, and especially to enact laws that 
would permit their merger and control by or under the 
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auspices of that master trust, the American Telephone & Tele- 
graph Company. 
Bell Advertising Has Not Fooled the Public. 

| am aware of the fact that the American Telephone & 
Telegraph Co. has been subsidizing the press of the coun- 
try by spending millions of dollars annually in advertising 
that “telephone democracy” telephone monopoly. 
The people cannot be fooled by these specious advertise- 
ments. These attempts to create public sentiment will fail 
when the real facts are brought home to the people. 

The recent investigations of the committee of the Chicago 
Common Council, now considering the petition of the Chi- 
cago Telephone Co. for maintenance of or increase in its 
present rates, brought to light the fact that the Chicago 
Telephone Co. pays tothe American Telephone & Telegraph 
Co. an annual royalty of 4% per cent of gross earnings for 
the use of transmitters and receivers manufactured by the 
Western Electric Co., noted especially for the frequency 
with which they have to be replaced, and various “services” 
of indeterminate value. It is a well known fact that the 
Western Electric Co. is a subsidiary of, and that substan- 
tially all of its stock is owned by, the American Telephone 
& Telegraph Co. The American Telephone & Telegraph 
Co. controls all of the Bell telephone companies, and it is 
also well known that all companies controlled by it are com- 
pelled to purchase all telephones and apparatus from the 
Western Electric Co. at exorbitant prices, while the same 
Western Eléctric Co., in competition with Independent tele- 
phone manufacturers, offers instruments to Independent 
telephone companies at cut prices for the purpose of de- 
stroying competition. 

It is also a well known and conceded fact that telephone 
apparatus made by the principal Independent telephone 
manufacturers is far superior to that made by the Western 
Electric Co. Thus, in territory occupied by competing tele- 
phone companies, the Bell operating companies, at the ex- 
pense of the minority stockholders and the public pay 
tribute to the parent American Telephone & Telegraph Co.; 
and the Independent operating company is tempted to in- 
stall cheap apparatus at the expense of its service, while 
it is assisting the Western Electric Co. in its purpose of 
driving Independent telephone manufacturers out of ex- 
istence. 


means 


Astonishing Boldness of the Telephone Trust. 

The Standard Oil Co. and the American Tobacco Co. 
must take back seats as trusts, when the high-handed 
methods of the American Telephone & Telegraph Co. are 
compared with those of the two former. If the so-called 
beef trust would compel the customer to enter into con- 
tracts similar to those made between Bell telephone com- 
panies and the Western Electric Co., refusal on the part 
of the Government to prosecute and stop such practices 
would result in a revolution. Yet this pet trust, backed 
by Morgan, is permitted to go on undisturbed. It boldly 
flaunts its evil practices in the face of the public, it adver- 
tises that it is a monopoly, a democratic monopoly and now 
makes the Morgan employes and others appear as suppliants 
before the Ohio legislature, asking that body to legalize 
its illegal acts and to permit it to keep its illegal, ill-gotten 
gains. 

If the telephone companies throughout this country ever 

- come under the complete domination of the American Tele- 
phone & Telegraph Co., all the Independent manufacturers 
of telephones and telephone supplies will be driven out of 


existence, as all operating companies will then be under 


the control of the Western Electric Co., through contracts 
made at the command of the American Telephone & Tele- 
graph Co. 

Thus the American Telephone & Telegraph Co. will have 
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its object. Telephone competition will be 
impossible because there will be no telephone manufactur- 
ing companies to supply competing operating companies 
with apparatus. Then the American Telephone & Tele- 
graph Co. will give even poorer service than it is furnish- 
ing to-day, if that is possible, at its own rates, and all stim- 
ulus for improvement and invention in the telephone field 
will be at an end. 


accomplished 


High Legal Authorities Quoted on Competition. 
Judge Harlan, in his opinion in the’ Northern Securities 
case, said: 
“That the natural effect of competition is to 
commerce, and an agreement whose direct effect is to pre- 
vent this play of competition restrains instead of promot- 


increase 


ing trade and commerce. 

“That to vitiate a combination such as the act of Con- 
gress condemns, it need not be shown that the combina- 
tion, in fact, results or will result, in a total suppression 
of trade or in a complete monopoly, but it is only essen- 
tiol to show that, by its necessary operation, it tends to 
restrain interstate or international trade or commerce, or 
tends to create a monopoly in such trade or commerce, and 
to deprive the public of the advantages that flow from free 
competition.” 

Apply these principles to the conduct of the American 
Telephone & Telegraph Co., and the conclusion is irresisti- 
ble—that it is an illegal trust, and monopoly, existing con- 
trary to the provisions of the Sherman act, and so long as 
it acts and exists contrary to law, it is entitled to no con- 
sideration at the hands of the Ohio Legislature. 

In commenting on the opinion of the U. S. Supreme Court, 
handed down in the Northern Securities case, Judge Dillon, 
who appeared in the case as counsel for the railroads, said: 

“Uncontrolled power in a few men by any form of cor- 
porate device to control the railway systems of a great 
country is a power too great to be compatible with the 
public weal, and one which would not be permanently en- 
dured by the people.” 

The telephone and telegraph systems of this country, 
form, with the railroads, the main arteries of the commerce 
of the nation. The opinion of Judge Dillon. as 
expressed, applies equally to the telephone and telegraph 
companies. The laws everywhere forbid the merger of rail- 
road companies, while the Interstate Commerce Commission 
and Interstate Commerce laws compel the railroads to fur- 
nish facilities to all at equal and fair rates. There is no 
reason why the same laws should not be applied equally 
to telephone and telegraph companies. They should be 
forced to give connections to all companies equally—those 
controlled by the American Telephone & Telegraph Co. as 
well as competitors and their rates should be regulated upon 
a basis fair to the public, and consistent with fair return 
upon the investment. Whether justified or not, already 
complaints are hard through the country as to eavesdrop- 
ping proclivities on the part of telephone and telegraph 
companies. 

There is no need to eliminate competition in this field. 
It is an outrage to attempt it. If ever finally accomplished, 
and corporate greed and rapacity are permitted to control 
and throttle the voice of the country, I fear that the prophe- 
cies of those who have said that Democracy will be short- 
lived, will be fulfilled. 

[ trust that you will continue to win the commendation 
of your readers and the public by a steadfast continuation 
of your policy in advocating the same laws for the “Fence” 
of the trust as you would for the “Fence” of the highway 
robber. 


above 


Yours faithfully, 


Chicago, Feb. 22, 1911. Sydney Stein. 








Why I Dislike the Morgan Deal 


Proposed Plan Would Bring no General Benefit to Independents—Proposition Being Whittled Down to a Straight 
Plan to Talk Merger With Individuals—Nothing New—Lack of Written Agreements Would Make 
Plan Impractical—W ould Cause Overcapitalization and be Obnoxious to the Public 


By Leroy D. Kellogg 
President, Kellogg Switchboard & Supply Co.—Director and Member of Executive Committee National Independent Telephone Association 


In reply to your request for an expression as to the Bell- 
Morgan telephone situation and its probable outcome: 

The project can scarcely be expected to result in any con- 
crete general benefit to Independent telephone operators. 

It was originally proposed to devote the principal energies to 
securing a proposition to be open for acceptance by all opera- 
tors. According to the information that has been given by 
members of the Committee of Seven, the proposition as affect- 
ing the general operating field has been whittled down and 
down. Now there is little expectation of anything being held 
out by the Bell people and the Morgan interests, except a ver- 
bal promise to sit down with the representatives of any Inde- 
pendent operating company and figure over a basis of merger 
or of sale, one to the other. If they can agree on prices and 
terms, well and good. If they can not, the parties separate and 
go on as before. The Bell people during many years have been 
ready to go that far. 

7 Only Written Agreement Worth Considering. 

An important feature of the whole situation is the question 
whether an agreement in writing, and signed by the Bell 
people, should be required. The “conference” originally voted 
to consider written propositions only. Before any proposition 
or promise by the Bell people or Morgan can be deserving of 
serious consideration, it must be in writing. This statement 
can be made with no reflection upon their sincerity, because 
verbal agreements to cover the complex situations existing in 
the telephone field, mean and can mean nothing, simply by rea- 
son of that complexity. I believe every reasonable man, famil- 
iar with the circumstances, would assent to that view without 
a moment’s hesitation, and that unless a written and signed 
agreement or promise, clear and definite, can be procured, the 
plan, as affecting Independent interests generally, will have 
fallen absolutely flat. 

Will the Conference Sanction Private Deals? 

As to the final result, very likely some of those individual 
operators who have been East, negotiating terms of merger or 
terms of sell-out, one to the other, may complete their deals 
along lines which will have been substantially, or actually de- 
clared satisfactory to them and the Bell people before the next 
general conference meets. I would not be surprised if ‘they 
would do so with the consent of that conference, even assum- 
ing that the majority of those present at the conference were 
in their hearts unwilling to give that consent, and felt that the 
carrying out of the plans would be detrimental to their indi- 
vidual properties. 

What will be laid before them will in all likelihood, and in 
spite of all else, be substantially a request by some for con- 
sent to the carrying out of certain plans that the people asking 
the consent have set their hearts upon, and and believe are for 
their own best interests. Such an appeal may gain consents, 
rendered ‘unwillingly, with full realization that the plan or 
promise means no assistance or protection to the assenting 
interests. 

Mergers Would Lead to Overcapitalization. 

Personally, I believe that mergers, etc., would, if carried out 
generally, prove obnoxious to the public, because of the heavy 


capitalization that would result. 
A merger or sale plan would swell the security account by 


capitalizing excess equipment and plant, and Mr. Vail very 
frankly told those who met him that he would be in favor 
of capitalizing the waste he alleged was ‘“‘caused by compe- 
tition,” which he placed at hundreds of millions, saying that 
the public had caused the waste by encouraging competition, 
and the public should pay for it. 





Columbus Citizens Election—A Significant Statement. 

The board of directors of the Columbus Citizens’ Telephone 
Company, of Columbus, Ohio, which was selected at the annual 
meeting of the stockholders recently met for organization. No 
changes were made in the officials of the company, Frank A. 
Davis being selected president; Edwin R. Sharp, vice-president 
and treasurer; W. L. Cary, secretary; Gansey R. Johnston, 
general manager; J. M. Daugherty, general counsel; J. W. 
Steinhauser, auditor. Plans for extensions and additions for 
the local company for the coming year are said to be held in 
abeyance, pending the result of legislation in the general assem- 
bly in regard to the telephone and public utilities bills. 

South Dakota Railroad Commission Has Authority Over 
Telephone Business. 

TELEPHONY in the February 18th issue says “The State 
Telephone Commission has been abolished by the South 
Dakota Legislature.” The facts in the case are that two 
years ago the legislature abolished the Telephone Com- 
mission, and put the telephone interests under the jurisdic- 
tion of the Railroad Commission. This law provided for a 
Telephone Commissioner whose duty was to gather infor- 
mation for the Railroad Commission. 

The present legislature has abolished the office of Tele- 
phone Commissioner and empowered the Railroad Com- 
mission to employ a telephone expert at any time it needs 
one. 

Regulation of telephone interests by commission has 
come to stay in South Dakota, and the writer predicts 





_ that every state in the Union will ultimately pass similar 


laws. Yours very truly, 
Hudson, So. Dak. E. R. Buck, Secretary, 
South Dakota Independent Telephone Ass'n. 


Lima Company Elects Directors. 





The vacancy on the directorate of the Lima (Ohio) 
Telephone & Telegraph Co., caused by the death of 
Hon. J. D. S. Neely, was filled by the election of John 
L. Cable. The new director is a son of D. J. Cable, presi- 
dent of the company, and also law partner of his father. 
The other directors were re-elected. They include S. S. 
Wheeler, W. H. Duffield, J. R. Sinclair, C. F. Stolzenbach, 
C. H. Cory, J. B. Kerr, D. J. Cable and J. B. Hoge, of 
Cleveland. 


Wilson Not to be Receiver for Continental. 


Chancellor Garrison, at Jersey City, after hearing argu- 
ments for and against the appointment of Charles E. Wil- 
son as receiver for the Continental Telephone & Telegraph 
Co., decided against the appointment. Mr. Wilson is gen- 
eral manager of the Keystone Telephone Co., of Phila- 
delphia. Frank McDermott is made permanent receiver. 
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P romoters 


How the Bell Despises Them—And Bonus Stocks or Water—Awful !—The Missouri & Kansas Telephone Company 
By J. C. Kelsey 


Whenever you pick up one of the magazines issued by 
any one of the broken-down licensee Bell companies, you 
are confronted with pictures of licensee officials and a lot 
of bunk about “natural monopoly,” “promoters,” “bonus 
stocks and water.” 

Firstly, it money to get officials together—and 
even the time lost by a fussy photographer is more than 
they can really afford. 


costs 


Secondly, the employes get a lot of second-hand Bell 
Press Bureau jokes that are stale. 
Lastly, the promoter gets the bumps. 


And bonus stock is poison. 


No enterprise exists today that was not promoted. 

Very few enterprises have gone along without bonus 
stocks, or stock dividends, which are all water. 

No enterprise of any success whatever is guiltless of 
water. 


Only dying or dead enterprises have dollar for dollar in- 
vested—and are crying for more. 


No banker today will handle any enterprise without get- 
ting some bonus stock. 

No banker today will handle bonds without getting them 
at a vastly reduced price or receiving bonus stocks. 

And even Mr. Morgan will not pay par for Bell securi- 
ties he sells. 


The labor of love seems to be confined to Bell licensee 
companies exclusively. 

But listen to some Bell enterprise. 

It is located in the Missouri and Kansas territory. 

Kansas City is the fountain-head of this gigantic hydrau- 
lic enterprise. 


Once upon a time, a man named B. C. Christopher tes- 
tified that he owned and operated a few telephones in 
Kansas City: 

The company was called “The Kansas City Telephone 


Company.” 
He sold his plant to some promoters for $7,500. 


The promoters of the Missouri & Kansas Telephone Co. 
also bought St. Joseph, Atchison, Joplin, Carthage and 
Topeka. 


Mr. Mulvane, president of the Bell company, testified 
that the $7,500 Kansas City plant was worth more than all 
the rest put together. 

Now listen: Into the new company, the plants went as 
follows: 


SN RE inh os eqn eee aise eis aman Wis ade $200,000 
Atchison, Topeka and St. Joseph District........ 207,000 
CD BONE ED oko cecccccs adr sessetabeeenens 100,000 
Pmersonts Berl Tat TEARCHIEE © 6.ooc0:. 560.0 soe sens sie's 350,000 
OUR ES AGNES s Neen me TPS rns Noe epee pert ee 43,000 

I ee a eas $900,000 
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Now mind you, Mr. Mulvane testified that Kansas City, 
at $7,500, was worth more than all the rest. 
In other words, practically $15,000 was merged into 


$900,000 or 60 for 1. 

Do you know any one in Independent circles who has 
made 1 into 60? 

Later a stock dividend of $79,585 was issued. 

And again $20,000 was issued. , 

Finally President Mulvane got extravagant and bought 
$415 worth of stock. 


So here it is! 
\ rich example for licensee employe magazines! 
Digest it and realize it, if your ivory domes will permit! 


Starting out with a $7,500 plant, and other plants not 
considered worth as much, the promoters of the Missouri 
& Kansas Telephone Co. have revealed a $1,000,000 property 
to our astonished gaze: 


a | SA a PR OE $ 200,000 
SE: FORRBID ISKTICE: oo iac cise pies ois cdieward nc 207,000 
DE SE acuta whacwnas canine tae’ 100,000 
UCN, ITE soso scsi s odo siaareonie’s slewce.ss 79,585 
Stock issued 20,000 
TS hoe ec tt Uh Sasdeioiakas oe ete 43,000 
Mulwane DUPChASE 2... 6.5. .6si cess dees ek 415 
Bell “grab,” 350,000 

$1,000,000 


Add it up, reader! 
You see very little cash, don’t you? 


Cash was not needed. 


Please note that the Bell got $350,000. 
For what? 

Guess! 

Guess again. 

You can’t! 
Even the Bell does not know. 


Some time after, the entire construction account was 


placed at $200,000. 


Pretty good capitalization, 

That million! 

And the Bell crowd—those virtuous people, who hate pro- 
moters and bonus stocks. 

O you innocent licensee editor! 

Don’t turn away! 

The Supreme Court record says: “There were taken from 
the earnings of the company, and used for the purpose of 
‘fictitious entries’ on the books. 
$ 298,778.78—Right of way. 

423,769.00—Franchise. 

281,281.14—Depreciation. 


‘making good’ 


$1,003,937 .92 
Will you be good enough to note the word “fictitious”? 
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remember Vail’s report wherein no man ever 


Sell stocks? 


Do you 
made a dollar out of 

In addition to this, the company paid out of earnings 
$1,250,000 as dividends. 


Also, the Bell got for rental and royalty $1,254,520.74. 


Electric also collected $40,474.75 


The Western 5 for royal- 
tyes 

Now reader, stop a moment! 

Is this not pretty good for a $7,500 exchange, and a 


bunch of others not worth that much? 


Out of this little $15,000 company came 

$1,003,937.92—Fictitious entries. 

1,250,000.00— Dividends. 

1,254,520.74—Bell royalties. 
40,474.75—Western Electric royalties. 


‘ 


$3,548,933.41 
Pretty good, eh? 
For a perilous business, so beset with sleet and disaster? 
Really, that Bell Press outfit is crazy with the heat! 
/ ‘ | 
The witness in the Kansas City rate case went further. 
The Bell books showed $500,000 of false entries—‘*Money 
charged as being paid out, which was not paid.” 








The net earnings of the Missouri & Kansas Telephone 
Co. were $3,158,281.52. 
Yet the stockholders’ dividends were but $1,256,839.50. 


The company earned a profit of 25 5-6 per cent every 


year. 
Eliminating depreciation, the company earned 32% per 


cent 


Yet today, the Missouri & Kansas Telephone Co. is a 
gone goose. 

It is classed with the wrecks! 

It is a non-dividend payer. 


All the time the Bell gang had control—earning 32% 
per cent—paying 6 per cent—yet a failure! 

And the minority stockholder can’t get much over $30 
for his stock. 


'n a few short vears, this successful Bell company went 
to ruin. 

Why? 

Competition! 


But Vail says there is no competition, because each com- 
pany reaches different people! 

He says there is no duplication. 

That naturally follows. 


But what a striking example of Bell sagacity! 


It reminds one of the Remingtons—left a magnificent 
business—yet a son shot himself because of poverty! 


Who is to blame for the ruin of a company which earned 
32% per cent for 20 years and then went down and out? 

The Bell crowd, now praying for natural monopoly, has 
an axe to grind. 
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Does the public again want to wrestle with watery, fic- 
titious accounts and tyranny? 

Hardly! 

Give us Independent promoters. 

They don’t grab 60 for 1! 


Aryone who.cries against a bonus stock proposition is 
either a fool or a scheming liar. 

Anyone who cries his virtue from the housetops is also 
questionable. 





Of course, we can’t blame the poor foolish employes for 
believing what their bosses hand out. 

If employes are satisfied with titular dignity, then they 
are properly employed. 

Start in as office boy. 
think! 


You'll be President yet—I don’t 


Actually, the Bell Telephone company belongs to the 
time of Abraham! 

A paternalistic bunch, looking for signs! 

Superstitious! 

Afraid! 


That’s why the Bell gross receipts are falling off. 
Their employes are too discouraged to sell anything. 
They give it away—it is easier. 


But it would be a good thing to quit yelling about bonus 
stocks, or water, or promoters. 
That might offend your banking friends. 


Show me a Chicago banker who has not gotten rich on 
bonus stocks, and I’ll buy anyone a farm! 

All this talk is sadly misplaced— 

And it’s a roorback 


| wish, for one, that we could all get together and say 
something nice about the telephone business. 
It beats all other public utilities. 


And it would prove it—if the fool Bell policy would 


cease. 


The Bell cripple themselves. 

They have cheated themselves out of rate raises because 
they have gone on record against Independent demands. 

They have a fool notion that God favors them. 

They act like it! 

But God’s favors have ceased, practically, since Moses 
broke into Egyptian politics. 


There is one thing sure—the Bell income will not stand 


the present waste. 

That income is lowering, until I should think the direc- 
tors would be scared to death! 

But hypnotism may even extend to the directors—and 
they sleep! 


Here in Chicago, confronted by a hostile council, their 
President confessed to contending with inferior apparatus— 
and losing money, too. 


Some one should commence worrying. 


I am already doing it, because Bell failure w'tl hurt all 
of us. 
I would hate to see the Bell company get into deep 


trouble. 
Then they would not put up such expensive fights, and no 
expert testimony would be needed. 


February 25, 1911. 


They would buy no more plants—and appraising property 
would be a dead business. 

But say, please stop your bunk about water, and pro- 
moters, stocks! 

Remember Kansas City! 


and bonus 


With a 
pair of shoes, suit and all! 
I guess that is why President Burt of the Wisconsin 


shoe-string, the Bell gentlemen accumulated a 


Bell is so fond of discussing depreciation on a 
clothes basis. 

Because he 
period 


was an official there during this golden 


Last of all was Kansas City to build a modern telephone 
plant. 

Yet today, in spite of all the early advantage, the Mis- 
sour!t & Kansas Telephone Co., as far as the minority stock- 
holder is concerned, is a dead one! 

You may be sure that the parent Bell toll is not a penny 
less. 

Surely, that Bell Press Bureau should be shut up! 


MORAL :—Oh, you glass house! 





Details of Chicago Telephone Company’s Toll Business 
Covered in Recent Report. 

The extent of the toll business between Chicago and out- 
side points, and divisions of messages between various con- 
necting companies, is covered in a report submitted to Hon. 
W. H. Wilson, Comptroller of Chicago, and through him 
to the City Council, by Arthur Young & Co., on February 
9, 1911. The report was made as supplementary to the re- 
ports submitted last Spring for the assistance of the Coun- 
cil in adjusting the rates of the telephone company, but 
which was disregarded by the Committee on Gas, Oil and 
Electric Light, when it was discovered that Arthur Young 
& Co., had been employed as certified accountants by the 
Chicago Telephone Co., during the time the report was made 
for the city for rate regulation. The present report has 
been entirely disregarded by the Council, 
upon figures presented by Mr. W. J. Hagenah in a report 
which has been discussed at length in recent issues of TELE- 
PHONY. The latest report by Arthur Young & Co., includes 
the following data. 


which is relying 


Chicago Telephone Company's toll business for the 
year ending March 31, 1910, classified for the purpose of 
the report. 

Earnings 
of the comp- 
any covering 
its whole 
Messages. territory. 
Between Chicago Exchanges’ and 

points within the Company’s terri- 

tory outside of the city............ 3,922,246 $675,631.42 
Between Chicago Exchanges’ and 

points within the territory of the 

Central Union Telephone Co....... 198,898 81,020.15 
Between Chicago Exchanges and 

points within the territory of the 

Wisconsin Telephone Company.... 83,872 34,912.80 
Between points in the Company’s 

territory outside of the City but 

routed through the City........... 26,218 7,174.30 


Between points in the Company’s 
territory outside of the City not 
routed through the City, and be- 
tween these points and the Central 
Union Company and the Wisconsin 
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suit of 


Telephone Company which do not 
ee ae |, en oa eee 156,150.28 

The above figures do not include earnings for handling 
\. T. & T. messages. 

Items 1, 4 and part of 5, cover the whole revenue for 
handling these messages as both originating point and des- 
tinatfon are within the territory of the Company. 

Items 2, 3 and the remainder of 5, cover the proportion 
of the charge made for messages between points in the 
territory of the Company and points in the territory of the 
Central Union Telephone Company and the Wisconsin Tele 
phone Company. 

The accountants using the above figures of revenue co\ 
ering the territory both inside and outside of the city, fig 
ured the apportionment of the earnings applicable to the 
Chicago exchange system and to the city’s jurisdiction in 
the matter of rates all as mileage basis. Contracts 
outside companies generally allowed a commission of 15 


with 


per cent on originated business. 

On the mileage basis allowing the terminal commissions, 
the accountants found that a revenue of $362,872.42 was ap- 
plicable within the city. In addition to revenue from mes 
sages handled through its own lines the Chicago Telephone 
$63,245.62 from handling 
the outgoing long distance business of the A. T. & T. Co., 
making a total of $426,118.08 earnings from toll business ap 
plicable to the Chicago exchange system. Against this there 
is chargeable an expense of $312,500.97, the 


Company derived an income of 


items of this 


expense being shown in the table. 

Cost of Handling Toll Business. 
OPERATING: 
Exchange Operating 

Superintendence 
Bo re 
Other [xchange [:mployes 
Exchange Supplies and Expenses... 
Injuries and Damages Re ny: 
Iixpenses of Collecting and Auditing.. 25,182.49 
Uncollectable 
Incidentals 


adds ee a 
101,226.40 
8,113.90 
19,348.69 
95.36 
Pet sist crdacanmat : 7,128.75 
194.37 

—-————— $165,582.00 


REPAIR: 


Accounts 


MAINTENANCE, CURRENT 


Line Plant .$ 20,842.28 
Cnt CO gos bie se sa dawn vais ecaaien 9,422.12 
3uildings 6,033.50 


—_————$ 36,297.90 


42,575.28 


DEPRECIATION 
MISCELLANEOUS. 
Rental of Instruments, etc. 
Insurance 
Taxes a 
Three per cent Compensation te City.. 
Cost of free telephone service to city, 


...$ 15,594.65 
2,980.17 
13,039.08 
17,189.41 


3,918.33 
15,324.15 
—_——. $68,045.79 


etc. 
General 


$312,500.97 
Arthur Young & Co., after enumerating other items of 
revenue not covered in the firm's previous report, as fol- 


lows: 

Rental of Loops. and Conduits... ..... 666%. 2sers: $66,393.30 
WORE. TUE os ii os dsin cde on eekinns oes Bee 7,811.47 
MEE io s.6.55 ose Rains eae 5 ed ee Aa ease ee 49,102.13 


used the figures so obtained, in connection with the figures 
from toll business as an adiustment of the earnings shown 
in its previous report, making an adjusted total of earnings 
of $24,285,905.35, giving a return of 4.64 per cent on the 
investment value used by this firm ir its original report. 
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A TELEPHONE ADAPTATION OF 


MUL ann SEER 
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Why Did the Morgan Telephone Men Switch Their Views? 


An Inquiry Which Will Have to Be Satisfactorily Answered to the Telephone Industry and the Public of Ohio 
Before the Yount Bill Can Be Passed Without a Scandal—The Ohio Independent 
Telephone Association’s 1908 Brief for Competition 


The men who are now managing Morgan’s Ohio telephone 
property favored telephone competition up to and during the 
year 1908. The Ohio Independent Telephone Association 
favored competition in 1908. Arguments for competition were 
made to influence the Legislature by men who were and are 
now managing the properties at present controlled by Morgan, 
but which were then Independent. These arguments for com- 
‘petition were distributed in pamphlet form, and endorsed by 
the Ohio Independent Telephone Association. Documentary 
evidence of this fact is in a pamphlet entitled ““A Discussion 
of Telephone Competition,” bearing the Independent Shield on 
its cover, endorsed, published and distributed by the Ohio In- 
dependent Telephone Association, dated February, 1908. It 
contains discussions by John H. Ainsworth, general manager 
of the Dayton Home Telephone Co., and by Gansey R. Johns- 
ton, general manager of the Columbus Citizens Telephone Co., 
with a preface by Frank L. Beam, president of the Ohio Inde- 
pendent Telephone Association. 

Since this pamphlet was written the properties over which 
Messrs. Johnston and Ainsworth then exercised and still exer- 
cise a measure of control as operating officials, have passed 
into the financial control of the firm of J. P. Morgan & Co., 
which by taking them relieved the Bell telephone company in 
an embarrassing, situation. 

It has been generally believed that the firm of J. P. Morgan 
& Co., desired to have a merger law passed in Ohio, which 
would permit it to sell these properties to the Bell company 
rather than to continue to operate them. Messrs. Johnston 
and Beam, whose names appeared upon the Ohio association’s 
pamphlet favoring competition, and other men connected with 
the Morgan properties, are now favoring this measure which 
will permit the elimination of competition. 

Why did the Morgan men switch their views on telephone 
competition ? 

Why does a hen cross the road? 

When a man, after mature consideration and close investiga- 
tion of every phase of an industry in which he has been promi- 
nent and spent years of useful work, expresses a decided view, 
logically backed by arguments, and within two years turns 
around and advocates the direct opposite, he creates in the 
minds of those who are familiar with his views on both sides 
a hesitation to accept his new position. 

The Ohio people who are interested in this question should 
not, therefore, take the present views of any telephone men or 
any group of telephone men without ample consideration of 
their past opinions—the opinions which were the development 
of years of observation and thought and experience, when the 
people to whom they looked for support were the public of 
Ohio, whereas the present views are the outcome of less than 
a year’s consideration under conditions supposed to include the 
financial domination of J. P. Morgan & Co., and the Bell tele- 
phone company, in certain parts of the Ohio telephone field. 


Mr. Johnston's 1908 Argument for Competition. 


The brief for competition prepared by Mr. Johnston in 1908 
says, “Telephone competition has multiplied telephones, lowered 
rates, improved service, produced inventions, supplied villages, 
connected farms, ramified toll lines, enhanced telephone values, 
enhanced business and land values. Telephone competition has 
not divided any service that ever existed, increased cost in 
equal ratio with utility, nor wasted much that the future won't 
use.” 


Mr. Beam endorsed arguments favoring competition in the 
following words: “Mr. Ainsworth’s argument is particularly 
apposite and impressive in relation to the efforts that have 
been and are being made on the part of the former monopolis- 
tic interests to break down the continuity of the competitive 
interests.” 

Mr. Beam again says: “The real question before the Legis- , 
lature of Ohio, as it has been before most of the legislative 
municipal bodies, is whether the telephone business is one of 
competition or monopoly. If of competition, then the state, 
which has sought to force competition upon prospective com- 
binations in other businesses, should seek to conserve it in 
this.” 

Mr. Ainsworth presents in his extended argument the fol- 
lowing statement: 

February 18, 1908. 
‘ion. — , Ohio Legislature, Columbus, Ohio: 

“Dear Sir—Replying to your inquiry of the thirteenth, ask- 
ing the views of The Home Telephone Company of Dayton, as 
to Section 9 of House Bill No. 1037, which proposes to make 
it unlawful for competing telephone companies to combine their 
exchanges, or for one company to connect its exchange with 
the toll lines of a competing telephone company, I beg to state 
that my company is very positively in favor of such a provi- 
sion. 

“Such a law will strengthen and support existing state as 
well as national laws upon the question of monopolistic com- 
binations -of all kinds, and such a provision will make more 
definite and certain the continuation of that most desirable of 
public benefits—competition. 

“We are an Independent telephone company, which means 
above everything else, when the history of the telephone busi- 
ness in this country is considered, that we are competitors of 
the original telephone system, which has different names in 
different parts of the country, yet is, in its corporate existence, 
really one, and is known generally as the Bell Telephone Com- 
pany.” 

Under “benefits of competition,’ he cites improvements of 
service, cheapening of service charges, extensions of exchange 
lines, extension of toll lines, and the building of exchanges in 
small towns. He cites certain alleged damages of competition 
advanced by his opponents, which seem in his opinion to be of 
trifling character. 


Why Mr. Johnston Favored Competition. 


Mr. Johnston stated in his letter of February 18, 1908, which 
was furnished for publication in this pamphlet to influence leg- 
islation pending before the Ohio Assembly: “It is not neces- 
sary to cite the benefits of competition in general. That busi- 
ness which purports to be an exception to the general rule must 
bear the burden of proof.” 

Mr. Johnston classified the objections to two telephone sys- 
tems and submits an extended argument to prove that these 
cyjections should not prevail. Regarding the alleged loss to 
the public, etc., claimed by Bell interests, he said: “This 
also seems, in the history of the business, to be relatively un- 
important. Competition and advancement of whatever sort 
means some losses and some wastes. This entire document is 
an attempt to show that the gains are greater than the losses. 

“The business as a business should not be blamed for de- 
served losses brought about by the wrongful or inefficient pro- 
motion, speculation, or management.” 
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Under the heading “Reasons for Legislation,’ Mr. Johnston 
“The competitive condition is desired by the majority 
of telephone companies, and a few of the minority, by pur- 
suing an individual course, looking toward its abolishment, 
might virtually force the remainder to follow.” 

The pamphlet in which these arguments appears says: 
phone competition is needed—telephone 
needed.” 

The entire pamphlet is a book of 31 pages. It cannot be 
reproduced entirely here, nor can even a sufficiently long ab- 
stract be given to furnish a well rounded idea of views pre- 
sented by those whose arguments appear therein. The above 
abstracts, however, fairly present the leading spirit which pre- 
vails throughout the booklet—the spirit of an argument in 
favor of competition, printed to influence legislation and public 
opinion. 

Will the legislature of Ohio, the public, and the local tele-- 
phone companies having connection with the Morgan or Bell 
lines respectively or with both, be satisfied with arguments 
from these same men and their associates against telephone 
competition now made, to influence legislation, before receiving 
a satisfactory answer to the question— 

Why did the Morgan telephone men switch their views 
on telephone competition? 


says: 


“Tele- 


combination is not 





Hearing Held on Yount Bill—Winters’ Public Utility Meas- 
ure Again Introduced in Legislature. 


The hearing on the Yount Bill in Ohio, which has been 
presented and discussed,in these columns, was held in the 
Senate chamber at Columbus on Tuesday. It was attended 
by a large number of telephone men from all parts of the 
state and various opinions were expressed for and against 
it. Senator Yount stated, at the close of the hearing, that 
he was prepared to press it for passage. It is believed that 
considerable opposition will be developed when the bill 
comes up, but just when this will occur is not known. 

Judge Cyrus B. Winters has introduced in the House, and 
Senator McGuire will introduce in the Senate, the measure 
known as the Winters Bill, which was defeated by the 
Legislature last year. This is designed to bring public 
utilities under the control of a commission. 


SN ecrcamammaRER 

Mr. Percy G. Ropinson, of Los Angeles, California, was 
killed by a street car on February 3, 1911, while he was on 
his way home from work. This sad accident cut short the promis- 
ing career of one who was gradually becoming known through- 
out the country as a very enthusiastic and capable telephone 
man. He had contributed several articles to TELEPHONY, and in 
their preparation had shown an earnestness and spirit of 
thoroughness and desire for completeness and accuracy which 
had won for him the respect and approval of all who had an 
opportunity to observe his work and its results. 

Mr. Robinson was one of those men whose enthusiasm for 
electrical work seems to be inborn. He began to study elec- 
tricity when 17 years old, working in a store in St. Paul during 
the day and putting in his evenings at diligent study. In 1905 
he went to work for the Tri-State Telephone Co., in St. Paul, 
with whom he spent five years. During the latter part of this 
period he was so far advanced as to be one of the well known 
men in the company’s employ, and capable of writing articles 
about his work which could be accepted for publication. In 
April, 1910, he went to the Coast and took up work for the 
Pacific Telephone & Telegraph Co., at Los Angeles. He was 
28 years old at the time of his death. 

The heartfelt sympathy of a large number of close per- 
sonal friends and those who have become acquainted with 
Mr. Robinson through his writings in TELEPHONY will go out 
to Mrs. Robinson and the five months old baby, who have 
suffered such a loss by this untimely accident. 
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Telephone Companies in New Jersey Form State Associa- 
tion Following National Convention. 


Representatives of a number of Independent telephone 
companies of New Jersey met recently, following the con- 
vention of the National Independent Telephone Association, 
and organized the New Jersey State Telephone Association. 
The main objects which the new body proposes to accom- 
plish are the careful supervision of all legislation affecting 
telephone properties and the introduction in the state legis- 
lature of such measures as will tend to promote the welfare 
of the industry. For this purpose a representative will be 
retained at Trenton. 

At the first meeting the following officers were elected. 
to serve during the vear: President, William J. Lansley, 
of the Hudson & Middlesex Telephone & Telegraph Co.; 
vice-president, W. A. Hoffman, of the Hackettstown Tele- 
phone & Telegraph Co.; secretary, Eugene H. Brock, of 
the Coast Line Telephone Co.; treasurer, R. M. Smythe, 
New York City, of the Independent Telephone Co., of Bur- 
lington, N. J. 

A number of technical papers were read at the meeting 
and discussed. Addresses were made on various subjects, 
among which was one by Mr. Lansley, advocating the state 
control of telephones by commission. 

The association approved a bill compelling physical con- 
nection and will take steps to have it introduced in the 
New Jersey Legislature. : 





Fayette Home Elects Directors. 


Reports submitted at the annual meeting of the stockholders 
of the Fayette Home Telephone Co., Lexington, Ky., are 
said to have showed the company to have passed a satisfactory 
year. The following officers and directors 
George S. Shanklin, president; John T. Shelby, vice-presi- 
dent; Charles Kerr, secretary; J. W. Porter, treasurer; and 
M. S. Taylor, general manager. The directors are: John R. 
Allen, Deshae Breckinridge, Frank A. Bullock, H. T. Dun- 
can, Leonard G. Cox, Louis des Cognets; R. L. Northcutt, 
Richard Godson, George K. Graves, Paul M. Justice, Charles 
Kerr, John McClintock, C. N. Manning, W. K. Massie, M. 
W. Neal, William Warren, John Y. Yout, George S. Shanklin, 
John T. Shelby, George S. Weeks. 


were elected: 





An Omission of Credit. 


Through an error on the part of the printers, TELEPHONY 
failed last week to give credit to the Cleveland Press for 
the cartoon appearing on page 210, which showed J. P. 
Morgan pulling the teeth of the ‘“muckraking” magazines 
This paper holds that it displays a few things in the car- 
toon line which are not altogether bad, and that its staff 
of artists is capable of taking care of most of its needs along 
the cartoon line. But occasionally something as good as 
the drawing in question appears and is reproduced by us. 
credit being given the original performer. In this case the 
credit line was inadvertently omitted and TELEPHONY makes 
haste to set the matter right. 





Little Miss Todd, a Staunch Independent. 


The picture of the litle girl spelling out the letters “In- 
dependent Local and Long Distance Telephone” which 
appeared at the head of the convention story in the Feb. 11, 
TELEPHONY is from a photograph of the daughter of Mr. 
H. C. Todd, vice-president and manager of the Hanamo Tele- 
phone Co., of Maryville, Mo. Mr. Todd is well known in the 
Independent telephone field because of his active participation 
in many state and national conventions, and is one of the loyal 
Independents of Missouri and the country. 











Develop Burglar Alarm Service as Profitable By- Product 


A New Way to Utilize Spare Plant—Simple Circuit Required—Success in a Missouri City Shows that It Is a Prac- 


tical Revenue Producer—A Contract Which Covers the Relaticn Between 
Subscriber and Company 


By M. L. Golladay, 
General Manager the Holden (Mo.) Home Telephone Company 


Every local telephone company is in a position to furnish 
a first class practical burglar alarm system to the public, and 
has already on hand practically all of the material and appa- 
ratus necessary for this purpose. 

All the apparatus required at the central station, or the ex- 
change, is one or more banks of magneto drops (and these may 
be recovered from the junk pile) a few one-point switches, 
At the 
subscriber's station the protectors consist of burglar alarm 
door, transom and window springs which can be purchased of 


some dry batteries, and an ordinary annunciator bell. 


any electrical supply house for from fifteen to twenty cents 
each. 

The circuit, as shown in the illustration, may be either com- 
mon return or grounded, preferably the former on account of 
the less amount of current required for operation. 

Our method of operating this system, which is working very 
nicely, is as follows. Each subscriber to the system gives a 
weekly, Saturday night and Sunday night closing hour for his 
place of business. At that hour the operator calls him on the 
telephone, and if she receives no response she knows that he 
has closed, and she accordingly closes the switch which connects 
his individual annunciator; if she does get a response, she in- 
forms him that she was about to connect his burglar alarm, and 
asks him when he will be ready. We find this method prefer- 
able to installing a switch at the subscriber’s premises as sub- 
scribers are prone to neglect to close it, whereas the operator, 
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Circuit for Operating Burglar Alarm System Over Telephone 
Conductors. 


who has all of these to attend to, does not forget it as it is 
a part of her regular routine work. On the first and fifteenth 
day of each month, the chief operator calls the subscriber and 
asks him to test his burglar alarm. She closes the switch 
which connects his annunciator and he opens and closes each 
door on which a protector is installed. If any are found to 
be out of order, the regular telephone troubleman visits the 
subscriber’s premises and repairs them. 

We are charging for this service as shown in the contract 
here reproduced, a perusal of which readily shows it to be as 
good if not a better paying proposition than telephone service. 
There is less apparatus to install and less to maintain. 

There are a few points in the working out of this system 
which must not be neglected. For instance, do not depend upon 
the subscriber for setting the alarm, and do not fail to impress 
upon his mind that you are going to test this service out on 


the first and fifteenth of each month to see that it is working. 

In connection with this service we are having the city install 
red electric light globes in the alleys and principal business 
streets on the beat of the night watchman. These lights can 
be thrown on simultaneously by a switch in our office under the 
control of the telephone operator. We are also installing 
weather-proof jacks on telephone poles, conveniently located in 
the business district, and providing the night watchman with 
a hand telephone. 

If the above, together with the illustration does not make 
the proposition clear, and any telephone man who desires to 
increase his revenue by adopting this service will write me, 
I will be glad to answer any questions he may ask. 





CONTRACT FORM EMPLOYED AT HOLDEN. 
This contract made and entered into this day of 
eee ee ee , 191.., whereby it is understood and agreed by 
and between The Holden Home Telephone Company of 
Holden, Missouri, and the person or persons whose name.... 
...signed hereto, that upon the terms and conditions here- 
inafter set forth, the said company agrees to install and fur- 


nish the undersigned at the .............06. premises occu- 
EM ois coe sic wegeteione a burglar alarm system consist- 
Ee. ee ra ee ae ees protectors located at... ......0.6.. 

Oe ee Se ee ee a window, 
eth reer window, ..........window, said protectors to be 


connected with said company’s burglar alarm system and 
so arranged that upon the opening of any of these windows 
or doors, said protectors will give an indicating alarm in 
said company’s office, whereupon said company or its agents 
will notify the signer hereto and also the proper police au- 
thorities. It is further agreed that said company will cause 
its agents to call the undersigned on the first and fifteenth 
of each month and test said protectors and if any are found 
not in working order, same will be repaired at once. 

The burglar alarm apparatus furnished, to be and re- 
main the properiy of the said Holden Home Telephone Com- 
pany and it shall have the right to enter the premises where 
said apparatus is located for the purpose of installing, re- 
pairing, inspecting or removing the same. Said apparatus 
to be kept in perfect working order by the said Holden 
Home Telephone Company and installed at its expense for 
which the undersigned hereby agrees to pay .......... dol- 
lars per year in monthly installments as follows: Fifty cents 
per month for the first protector installed, twenty-five cents 
each for the next two and ten cents each for all subse- 
quent protectors. This contract shall be in force from and 
after the date of installation of said apparatus for one year 
and thereafter until thirty days written notice shall be given 
to the said company by the undersigned of his desire to 
terminate same. This contract shall be terminated at any 
time during said term by the death of the undersigned or 
his ceasing to occuby the premises. 

Subscriber. 





Accepted: 
THE HOLDEN HOME TELEPHONE COMPANY, 
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What Competition Has Accomplished at Janesville, Wis. 


In Less Than Eleven Years Number of Telephones Has Increased Over 500 Per Cent, While Service Can be Ob- 


tained at 21 Per Cent Less Than Under Bell Monopoly—Development Now One Telephone 
for Every Four People, as Against One for Every Thirty-three 


Richard Valentine, secretary and general manager of the 
Rock County (Independent) Telephone Co., of Janesville, Wis., 
has cleared the air of un- 
certainty as to the future 
of independent telephony 
in Janesville by the publi- 
cation of a half-page dis- 
play advertisement in the 
papers. This is re- 
produced in full on the 
opposite page and is well 
worth reading. Therein 
Mr. Valentine has set forth 
a concise and comprehen 
resume of the events 
in the general field which 
more or 





local 


sive 


have been less 
garbled by the daily press 
and has clearly defined the 
position of his company as 
regards its continuance as 


a strictly Independent con- 








cern. 

It is, therefore, of 
cial interest at this time to 
see just what Mr. Valentine’s company has accomplished in 
the way of extending, bettering and 
service in the territory which it covers 

The Rock County Telephone Co. began operations in June, 
1899. At that time the Wisconsin Bell had less than 400 sta- 
tions in Janesville. Today the Bell has about 1,200 stations, 
a gain of 300 per cent; the Independent company has at this 
date 2,232 telephones, or over 550 per cent more than the 
Bell had when competition began; combined the two compan- 
ies have 3,432, or over 800 per cent more than the Bell had 
under monopoly. 

In 1899 the population of Janesville was 13,500. The de- 
velopment under monopoly, therefore, was one telephone for 
every 33.75 people. Today the population is 14,000. The de- 
velopment under competition is, therefore, one telephone for 
every four people. 

Under monopoly the Bell rate for business service was $4 
a month; today it is $3. Where the business man formerly paid 
$4 for possible connection with less than 400 subscribers, if 
he now continues the Bell service only, he pays $1, or 25 per 
cent, less, and has possible connection with 1,200 subscribers— 
three times as many. 

If he uses the Independent service only he pays $2.50 or 
37.5 per cent less than under monopoly, and can reach 2,200 
subscribers, or over five times as many as the Bell gave him 
formerly. 

If he takes the private line service of both companies, it 
now costs him $5.50, or 37.5 per cent more, but he reaches 
over eight times as many subscribers. 

However, should his business be stich as to not demand 
the highest priced service he may utilize the party-lines of 
both companies, or of either, and secure the same advantages 
as to scope, with a cost very materially below that of the 
days of monopoly and a restricted scope. The Bell offered 
no party line service prior to the coming of competition. 

Or he may use the private lines for his office and party 
In that case his costs would compare 





f 





spe- 
Mr. Richard Valentine. 


cheapening telephone 


for his home. 


as follows: 


lines 


Formerly Bell business and residence rates aggre- 
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gated $7, being $4 and $3, respectively. Today he can secure 
a Bell business telephone for $3, an Independent business tele- 
phone for $2.50, a Bell residence party line telephone for $1 
and an Independent for the same figure, an aggregate of $7.50. 

That is, by paying fifty cents more than he paid the Bell 
when it had a monopoly of the business, he can secure con- 
nection with over 3,000 more subscribers than before, or more 
than eight times as many. 

When the Rock County company began business, the Bell 
could offer approximately 1,500 connections in the territory 
within forty miles of Janesville. Today the Independent alone 
has 18,000 connections to offer in the same field. 

Not only has competition lowered rates and tremendously 
increased the scope of the telephone in Janesville, but it has 
improved the service correspondingly. The old Bell 
used grounded lines and magneto telephones. The quality of 
Today both 


system 


the transmission was something to shudder at. 
companies have modern common battery plants and the serv- 
ice is keyed up to the highest possible pitch of efficiency. Re- 
flecting on these things, it is not surprising that the telephone- 
using public of Janesvilie should welcome Mr. Valentine’s 
assurance that the Rock County company is, and is to remain, 
absolutely Independent. 

And all this has been accomplished by a 
has demonstrated that the telephone business, even on a de- 
cently fair rate basis, is a paying business. That this is the 
case is shown by the senii-annual statement of earnings and 
expenses of the Janesville Independent for the period ended 
And this statement does 
The figures are as 


concern which 


December 31, 1910, given herewith. 
not include receipts from toll business. 
follows: 


REVENUE ACCOUNT. 


Six months ended December 31, 1910. 

RECEIPTS. 
Cash em hemi Jai 4, BONO os os ec vise ea cweewione’ $ 1,314.44 
Sn mn SOE Oh gg cid ial ccginic& oe Sule ae eee as 17,663.96 
Cant Grems Sale GE GIOGK: 6.0.0 66 o5.cee se ke ses oes 10,333.44 
6° 96 Pa ine 
$29,311.84 

EXPENSES. 


a ae erotics pare ier ee me aera oe ore $ 3,635.83 


PAN i po rg yi cig racine Ria Oe ee RN Ean 1,898.20 
RM cs ors iss sain A Dies AOE ES ena are aeee 676.26 
IN eos 5s SSH eS cs OE en DING RS 7,002.73 
jE tee eS ee CRE sar REE We ENE yn re er ee 9,900.00 
Dem ago og fae acvig aims eicloseae ee ae eaesainnee = 4,000.00 


Cash on hand 2,198.82 


$29,311.84 
The balance sheet, as of December 31, 1910, is as follows: 
BALANCE SHEET. 
As of December 31, 1910. 
ASSETS. 

Capital stock paid im ....... 2c. cccecesecneeencesene $ 95,000.00 
Bills payable 10,000.00 
Profit and loss 





LIABILITIES 
Construction account (plant) 
Cash 
Bonds of other companies ........ 


2,198.82 
21,000.00 





121,052.25 


‘fh 





9* 


Commenting on the general situation of the Rock County 
company, Mr, Valentine said to your correspondent: “We 
have been handicapped through the fact that the Bell has a 
full multiple board, while we are still using the original trans- 
fer board we started with. But, although we have never em- 
ployed a solicitor, and have depended mostly upon newspaper 
advertising and the good words spoken for us by our sub- 
scribers, we have had no difficulty in keeping far in advance 
of our competitor in number of subscribers.” 


> 


Executive Committee Elected by National Association 
Directors Will Push Public Utilities Legislation. 

At the meeting of the directors of the National Independent 
Telephone Association, held Saturday, Feb. 18, the following 
were elected as the executive committee to act during the year 
1911: The President, acting ex-ofticio; Messrs. H. D. Critch- 





field, Chicago; Theo. Gary. Macon, Mo.; Walter J. Uhl, 
Logansport, Ind.; L. D. Kellogg, Chicago; E. B. Fisher, 
Grand Rapids, Mich.; Richard Valentine, Janesville, Wis. 


No election of other officers was held. 

The text of the suggested public utilities bill recommended 
by the Committee on Legislation has been officially approved 
by the officers of the Association, and steps to bring it to the 
attention of legislatures in several different states and before 
the public will be advanced at once. The 
taken a most progressive step, now occupying a position in 


Association has 
which the public and the small telephone companies are granted 
equal protection with the large organizations, and, in fact, en 
dorsing a bill which will make for equitable relations on the 
basis of mutual fairness and co-operation of all interests con- 


cerned 





West Virginia Independent Convention to Be Held at 
Clarksburg March 23 and 24. 

The West Virginia Independents have always been considered 
as among the most loyal and capable men in the field. Their 
annual convention is always looked forward to with the keen- 
est interest. This year the meeting will be held at Clarksburg, 
« city of great historical interest in the Independent movement, 
on March 23 and 24, at the Waldo Hotel. 

While there will probably be ample hotel accommodations 
for all Independents in attendance, TELEPHONY has received 
a tip from R. M. Dalzell, secretary and treasurer of the Asso- 
ciation, that manufacturers and supply men who desire to be 
represented should secure hotel accommodations early as a 
fire recently destroyed one of Clarksburg’s finest hotels. 

The social features of the West Virginia convention are al- 
ways of the most pleasant character, and the smoker this year, 
on the evening of the 23rd, will be worth any Independent 
telephone man’s while to attend. The program ‘of the 
meeting will be published at a later date. 


—— 


Illinois Independent Convention to Be Held at Springfield 
March 15 and 16. 

A large attendance is expected at the convention of the 
Illinois Independent Telephone Association to be held at Spring- 
field, Ill, March 15 and 16. There are matters of unusual im- 
portance claiming the attention of delegates. Movements are 
under way which will materially aid every Independent tele- 
plione system in the state, and it is important that all interests 
should be present and make plans for the future which will 





fully take advantage of conditions. 
A detailed program and additional information will be pub- 
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lished in the future, but in the meantime those desiring in- 
formation can obtain it by communicating with Mr. Man- 
ford Savage, Champaign, president of the Association, or Mr. 
M. B. Farwell, Secretary, Bloomington, II]. 





= 


Bell Company Renews Offer to New York City for Ex- 
clusive Right to Operate Telephone System. 

The New York (Bell) Telephone Co., in response to a 
resolution of the Board of Estimate and Apportionment, 
of New York City, has amended its former offer for a 
telephone monopoly in Greater New York. The amended 
offer to the city for the right to operate a telephone system 
without competition provides that the company shall pay 
the city for the first term of five years $122,000 per annum, 
$134,000 per annum fcr the second term of five years, $152,- 
000 per annum for the third term of five years, $176,000 per 
annum for the fourth term of five years, and $200,000 per 


annum thereafter; provided such payments are held legal 
by the Public Service Commission and the Interstate Com- 


merce Commission. 

Under the original offer the company agreed to furnish 
service for the city’s own use at 50 per cent reduction from 
the schedule rates. It claims it is now furnishing such 
service at 25 per cent reduction, and cannot do more. 

It revokes its offer to adjust its rates so as to limit its 
net earnings to approximately 10 per cent. 

The company asked by the board to 
changes it desired in its original offer before taking up the 


was make any 


application of any Independent company for a franchise 
The Atlantic Telephone Co., which has been before the 
board previously, has another application on file which is 
now awaiting further consideration. This latter company 
has increased its original offer of annual compensation to 
the city. The Bell proposition has been referred to the City 
Engineer for a report. 





Louisville Home Urges Distinction Between Old and 
Modern Party Line Telephone Service. 


In a recent petition filed by the Louisville Home Tele- 
phone Company to protest against the suit that is being 
brought by municipal authorities against the Home for 
alleged violation of rights of franchise, it was set forth that 
the party line of today is far different from the party line of 
a decade since. When the Home concern gained a fran- 
chise, it was specified that the company should never em- 
ploy party line service, referring to the old style system 
by which the bell of every subscriber on one line rang 
when anyone was called. 

The Home company has lately been installing modern 
party line equipment in order to meet the demand for its 
service. The difference between this selective ringing and 
the former service is held to place the present system out- 
side the franchise prohibition. The Home now operates 
more than 10,000 telephones in Louisville, many of which 
are party lines giving excellent service. 





Stifel vs. New Long Distance Dismissed. 

The suit filed over a year ago by H. C. Stifel against 
the New Long Distance Telephone Co., of Indianapolis, 
to compel the company to afford him access to its books, 
has been dismissed upon motion of Mr. Stifel’s lawyers. 





H. D. Critchfield, Chicago. 
Theodore Gary, Macon, Mo. 





PERSONNEL OF NATIONAL EXECUTIVE COMMITTEE FOR 1911. 


The President, Chairman Ex-officio. 
Walter J. Uhl, Logansport, Ind. 
E. B. Fisher, Grand Rapids, Mich. 


L. D. Kellogg, Chicago. 
Richard Valentine, Janesville, Wis. 














National Association's Proposed Public Utility Bill 


Abstract of Measure Drawn Up by Directors of National Independent Body Which is Recommended for Universal 


Adoption—Provides for Valuation of Properties, Regulation of Rates and Service, 
Etc., Also for Physical Connection of Adjoining Plants 


The following is an abstract of the bill endorsed by the 
directors of the National Independent Telephone Associa- 
tion for general adoption in states having no public utility 
laws. It was drawn up by Messrs. Godard, Savage, Hunter 
and Valentine, with the assistance of W. D. Kerr, 
merce and Public Service Counsel, of Chicago: 

The suggested bill is in 116 sections and divided into seven 
parts, embracing the following general topics: 


Com- 


- 


Title 1. This act shall be known as the public utilities law 
Analysis 2. This act shall have seven parts, as follows: 
Part I. Duties of a Public Utility. (Sections 1-26.) 


Part II. Rights of a Public Utility. (Sections 27-33.) 
Part III. Creation and Establishment of Public Service Com- 


mission. (Sections 34-45.) 

Part IV. Duties and Powers of Commission. (Sections 46- 
68.) 

Part V. Regulation of Rates and Service. (Sections 69- 
95.) 

Part VI. Penalties. (Sections 96-103.) 

Part VII. Definitions. (Sections 104-107.) 

Part I, “Duties of a Public Utility,” provides that every 


public utility shall furnish reasonably adequate service and 
facilities, reasonable and adequate classifications of service, 
patrons and rates; reasonable and adequate public regulations 
governing its service and charges. Unjust and unreasonable 
charges are declared unlawful, discriminations forbidden, pub- 
licity of rate schedules, rules and regulations and joint rates 
required. 
Physical Connection Provisions. 

Section 6 of Part 1 provides for physical connection in the 
following terms: 

“Interchange of Facilities. 6. (1) Whenever the conven- 
ience of the public requires, every public utility is required to 
interchange facilities with every other public utility of the 
same kind, provided such interchange is physically practicable. 

“(2) Every telephone utility, subject to the provisions of 
this act, is required to connect its lines with the lines of any 
other telephone utility so situated as to make such connection 
practicable, whenever the convenience of the public requires 
such connection to be made; provided, however, that such con- 
nections shall be governed by the provisions contained else- 
where in this act.” 

Uniform accounting in accordance with requirements to be 
laid down by the commission; the carrying of a proper and 
adequate depreciation account; the right of inspection by the 
commission or its agents; the furnishing of all information 
called for by the commission, and annual reports of balance 
sheets are prescribed in other provisions. 

An anti-duplication clause reads as follows: 

“No Duplication of existing Plants. 23. No license, per- 
mit, right for operation of another utility engaged in the fur- 
nishing of the same kind of public service, shall be exercised 
by such public utility unless and until such public utility first 
obtains from the commission, after public hearing, a certificate 
of public convenience and necessity, declaring that the exercise 
of such license, permit. right or franchise in the manner in- 
tended and proposed by such public utility is necessary and 
proper for the public convenience.” 

Part 2.—“Rights of a Public Utility” provides that every 
utility is entitled to reasonable compensation for service; that 
it may not waive compensation except for service rendered to 
officers or employes, or to religious and charitable institutions, 
with the approval of the commission; that classifications of 
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service, patrons and rates may be employed and may take into 
account the nature of the use, the quantity used, the time when 
used, the purpose for which used and any other reasonable 
consideration. Utilities may apply to the commission for relief 
from oppressive conditions. 

Three commissioners, for six years, rotating in office each 
two years, constitute the board recommended for appointment 
by the Governor with the advice and consent of the State 
Senate. 

Duties and Powers of Commission. 

“The commission is vested with power and jurisdiction to 
supervise, regulate, advise and co-operate with every public 
utility in this state to the end that the public service may be 
promoted in the fullest extent, and to do all things necessary 
and convenient in the exercise of such power and jurisdiction.” 

The commission is required to enforce performance of its 
duties by every public utility, to protect and further the rights 
of every public utility, to inquire into the management of the 
business, inspect books, accounts, papers, records, etc., and ex- 
amine under oath any officer, agent or employe. It may require 
the production for examination of any books kept by the public 
utility in any office or place without the state, and appoint 
agents having all the powers of the commission. 

There is no provision in the bill that the commission may 
institute proceedings on its own motion in regard to matters 
affecting rates of service. 

Valuation of Property. 

The proposed bill provides that the commission shall value 
the property of every public utility actually used and useful 
for the convenience of the public, holding public hearings 
before final determination of such valuation. The commis 
sion’s determination of the valuation is to be embodied in a 
statement of which a copy is to be served upon the public 
utility in question, and a copy filed with the clerk of every 
municipality in which any part of the property so valued is 
located. The valuation of a public utility may be undertaken 
at any time. 

Uniform Accounting Under Plan Prescribed. 

Proper depreciation accounting to insure the maintenance of 
adequate reserves is prescribed. 

The proper separation of operating expenses 
struction accounts is made compulsory. 

The commissions’ records are to be public, and reports are 
to be published annually, showing reports made to it by every 
public utility. 


from con- 


Auditing of Accounts. 

The commission is required to provide for the examination 
and audit of all accounts of every public utility. 

The commission is authorized and required to receive and 
investigate complaints, and to compel physical connection be- 
tween the lines of any two companies which the welfare of 
the telephone-using public demands, “provided that no con- 
nection shall be ordered or compelled whereby one line or cir- 
cuit is to be bridged upon another line or circuit unless by the 
consent of both owners.” 

Regulation of Rates and Service. 

The rates, tolls and charges contained in the lawful sched- 
ule as filed with the commission under this act shall be in 
force until change is made in accordance with the provisions 
of the act. Increase may be made by order of the commis- 
sion after due notice and hearing, but shall not otherwise be 
made. 

Service may be changed in character at the will of the 
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utility, provided only that the service shall be reasonable and 

adequate ; but no service shall be totally or. substantially aban- 

doned without the sanction and approval of the commission. 
Commission Has the Right to. Establish Rates. 

Consumers of a public utility, or a public utility may make 
complaint of rates and service for investigation and order by 
the commission. 

“Whenever, upon an investigation and hearing made under 
the provisions of this act, the commission shall find any exist: 
ing rates, tolls, charges, schedules or joint rate or rates to be 
unjust, unreasonable, insufficient or unjustly discriminatory or 
to be preferential or otherwise in violation of any of the pro- 
visions of this act, the commission shall determine and by or- 
der fix reasonable rates, tolls, charges, schedules or joint rates 
to be imposed, observed and followed in the future in lieu 
of those found to be unjust, unreasonable, insufficient or un- 
justly discriminatory or preferential or otherwise in violation 
of any of the provisions of this act.” 

Full provision is made for carrying out the routine of the 
commission’s duties and assuring its legal right to perform the 
functions laid upon it by the specific sections of the bill pre- 
scribing its duties. 

Penalties are provided for violations of the anti-discrimina- 
tion provision, both as to free and reduced rate service to con- 
sumers, and as to rates and service on interchanged business 
with other utilities. 

Penalties are provided for all violations of the provisions 
of the act enforcing regulative powers upon the commission. 

In Part 7, “Definitions,” a public utility is defined as follows: 

“The term ‘public utilitv, as used in this act, shall mean and 
embrace every corporation, company. individual, association of 
individuals, their lessees, trustees or receivers appointed by 
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any court whatsoever, and every town, village or city that now 
or hereaiter may own, operate, manage or control, or that may 
be incorporated or organized or associated for the purpose 
of owning, operating, managirig or controlling, any plant or 
equipment or any part of a plant or equipment within the 
state, for the conveyance of telephone messages either directly 
or indirectly to or for the public.” 

Keystone Telephone Company’s Report for Half Year. 

The Keystone (Independent) Telephone Co., of Phila- 
delphia, has issued its report of earnings and expenses for 
December and the six months ended December 31, 1910. 





For For Six 
Month Ended Months Ended 
Dec. 31, Year Dec. 31, Year 

1910 Previous 1910 Previous 

Gross earnings .. 2... $96,851 $94,791 $572,479 $551,052 
Operating expenses and 

taxes es 47,439 47,407 285,083 274,084 

Net earnings ‘ 49,412 47,384 287,396 276,968 

Less interest charges 24,519 24,71% 147,069 151,162 

Surplus 24,895 22,665 140,327 125,806 





Louisville Home Elects Directors. 

At the recent annual meeting of the stockholders of the 
Louisville Home Telephone Co., held in Wilmington, Del., 
the foliowing directors were elected: Samuel M. Heller, 
Louisville; Phillip S. Pogue, Louisville; E. H. Cady, Toledo: 
and E. J. Marshall, Toledo, succeeding Messrs. Dewitt, Keith, 
Rouse and Boone; John M. Lassing, J. D. Powers, Darwin 
W. Johnson, C. D. Knoefel, E. M. Coleman and J. G. Gray 





{ 





MERELY RECOGNIZING A FACT 





Puck to Socialist orator—Sit down! You don’t have to talk. This large person is making Socialists faster than you can 
make them! 


eae 


From Puck 
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What is Telephony’s Directory of the Telephone Field > 


Brief Review of the Process of Production of a Book Everywhere Recognized as the Only Authoritative Telepone 






Compilation Which Shows in a Broad, Comprehensive Manner the Magnitude of the Independent 
Industry — Its Great Cost in Thought, Time, Work and Morey 


Did you ever stop to think, you who throughout the year 
daily consult “TELEPHONy’s Directory of the Telephone Indus- 
try,” just how and why it is possible for you to have such a 
guide? The volume itself has become almost indispensable. Pos- 
sibly a question arises regarding some comparatively unimpor- 
tant detail of your business. You reach for the Directory as natur- 
ally and as mecharically as you would reach for your hat if 
you were goi:g to leave your office—and you find what you 
vant. Do you ever wender, idly or otherwise, how this is 
accomplished? Ycu reali:e, if you pause to think about it, 
that you covld hardly “keep house” without TELEPHONY’s Di- 
rectory. And yet it is a safe wager that you have placidly 
accepted it, as you do the other modern conveniences of this 
wonderful age, without giving it a passing thought, unless 
someone else has appropriated your copy, and then you are 
irritated until you have regained possession of it. 

This, then, is to give you some idea of the immense amount 
of thought, time, labor and money which enter into the com- 
pilation of the volume which has become so necessary to your 
well-being in the telephone business. 

For sixteen years TELEPHONY’s Didectory has been, not only 
the standard refererce work regarding the operating, manufac- 
turing, jotbing. selling, contracting and engineering branches 
of the telephone busiress; but it has been, and is, the only one. 
No other publisher bas ever attempted to produce and circu- 
late anything even approaching this in magnitude, exactness of 
information and comprehensiveness of scope. That is why the 
book is recognized today as “The Standard Guide of the Tele- 
phone Industry.” 


Every Independent telephone company in America—and there 
are upwards of 23,000 of them—employs TELEPHONY’s Direc- 
Every telephone purchasing agent and engineer in this 
Practi- 


tory. 
country, and many abroad, use this book, constantly. 
cally every employe—and there are over 200,000 of them—finds 
frequent occasion to consult it for one reason or another. 

In fact, so wide spread has grown the use of TELEPHONY’S 
“Directory” that many manufacturers, who have, possibly, but 
one specialty of interest to the telephone field, or whose product 
is not in general use there, such as makers of automobiles, ‘trou- 
ble 
ledgers, forms, printing, etc., are seeking entrance to its pages 


wagons,” vacuum cleaners, fire extinguishing apparatus, 
in rapidly increasing numbers. Awakened interest also is being 
manifested by the general advertisers who usually avoid class 
publications, but who are beginning to perceive the value of 
this particular medium. This fact is not surprising when one 
contemplates the enormous strength and purchasing power of 
the industry with its four hundred million investment and its 
army of employes. The patrons of the advertising section of 
the Directory exceed in number 500 and the book now nearly 
ready to go to press will be by far the best yet issued. 

What gives this Directory its unique value? 
every operating telephone company in the United States and 
its possessions; in Canada, Mexico and Cuba. 
exact details, obtained at first-hand, as to the capitalization, 
number of telephones, kind of equipment, officers, etc., of these 
companies, revised to the last minute. Third, its advertising 
pages contain descriptions of the latest and best that is to be 
had in the way of apparatus, equipment, supplies, services, etc. 


First, it lists 


Second, it gives 

















Portion of Directory Department Just Before Publication Date. 
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Fourth, its classified list of manufacturers, jobbers, agencies 
and their products covers everything made anywhere, which is 
of interest to telephone men. This is done regardless of 
whether or not the manufacturers advertise in the Directory, 
the only distinction between advertisers and non-advertisers 
being that the former are shown in more prominent type and 
have the page number of their advertisements following. Fifth, 
it has a section devoted to data of value to every telephone man, 
whether operating a rural line, or a city exchange with thou- 
sands of stations. This section contains the latest obtainable 
data on every conceivable topic of value to telephone men. 
Here is condensed information compiled especially by TELEPH- 
staff scores of authoritative sources and 
put up in such shape as to be instantly available. 

This section alone, if it were published in book form and 
offered for sale, would command a high figure, as its duplicate 
cannot be found in the book publishing world. 

It is not for sale, however, and cannot be had elsewhere 
This year it will far exceed in scope and originality anything 


ONY’s editorial from 


previously attempted under this head. 

The making of TELEPHONY’s Directory is a continuous propo- 
sition; the moment that the current edition is off the press, the 
work of preparing the next begins. Some conception of the 
force employed upon this work may be had from the accom- 
panying photograph of a portion of its offices. A brief outline 
of the actual process of its making may be of interest. 

The last year’s Directory is cut up, each company’s record 
being pasted on a government return postal, which is mailed to 
the proper officer of that company for correction. 
rections are then noted on the bottom of the Directory card, 
which at once becomes copy for the printer. 

Dead concerns are thus culled out, new ones added, and 
the latest information obtained. Information in this 
branch of the work is obtained by systematic circularizing 
—from secretaries of the various states, from manufac- 
turers, from the National Independent Telephone Associa- 
tion, from TrELEPHONY’s hundreds of correspondents and 
friends throughout the telephone field, from press clipping 
bureaus, and from dozens of other sources. This year the 
Census Department, at Washington, is lending its aid and 
is sending us its lists as fast as they are completed. Every 
scrap of paper coming into the office during the year which 
suggests the formation of a new company, the passing of 
another, a change in officers, new capitalization, etc.. is 
seized upon by the Directory department, classified, and— 
more important still—verified. It is then filed with the other 
material for the forthcoming edition, but even after all this 
has been done, it may be changed several times and brought 
up to date before the book is actually in the  printer’s 
hands. 

The official list of Bell companies is given in TELEPHONY’s 
Directory, together with the towns and cities reached by their 


These cor 


lines. This list is absolutely authoritative and is furnished 
the publishers by the American Telephone & Telegraph 
Co. direct. 


The one great handicap in the building up of this tre- 
mendous compilation always heretofore has been the over- 


sight or thoughtlessness of a certain percentage of cém-"” 


panies, which, after receiving TELEPHONY’s prepaid inquiry 
card, neglected to mail it promptly, the result being that 
in the final rush there was no time left in which to follow up 
these inquiries properly. However, the book’s present system 
of operation and the growing esteem in which itis held, grad- 
ually are overcoming even this, and more than twice the num- 
ber of companies have responded this year that ever have be- 
fore. Inasmuch as full and complete information regarding 
delinquent companies cannot be inserted, unless obtained from 
other sources, those of you who read this and have not yet 
sent in your Directory card for 1911, should take due warning 
from this article, fish out your blank, or ask for a new one, at 
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once. And, by the way, please be particular to give the name 
of your headquarters’ post office; if it differs from the name of 
the town as a shipping point. Do you see the pains we exer- 
cise to get this book exactly right—to insure its being accurate 
as well as complete? 

This, briefly, is the style 1nd manner in which TELEPHONY’s 
Directory is prepared. When you consult it, give a 
thought to its significance and by your future co-operation help 


next 


to make each succeeding issue better. 

Remember: this book is the only publication in the world 
which gives a broad, comprehensive view of the entire telephone 
field; of its manufacturing, jobbing, contracting, engineering 
and operating interests; of both Independent and Bell fac- 
tions; of everything pertaining to telephone work, or of inter- 
est to telephone men. Is not such a work deserving of your 
cordial support? Is it not a benefit to the industry at large? 





Postal Telegraph Files Complaint Against Western Union 
With New York Public Service Commission. 
The first formal matter involving telegraph companies 
before the New York Public Service Commission, is the 
complaint of the Postal Telegraph Co., against the practice 
of the Western Union Telegraph Co., in adding and charg- 
ing for four or five words to telegrams tendered to the 
Postal company destined to points at which that company 
has no office and finds it necessary to turn over to the 
Western Union for final delivery. The added are 
“via,” the name of transfer point and the date. 
The Western Union charges full local tolls from receiv- 
ing point to destination, besides charging for the four or 


words 


five words used in transfer. 

In order to hold its’ patronage, the Pestal company claims 
it must take all messages tendered, whether it has an office 
at destination or not, and that under the present arrange- 
ment it not only gives up all its revenue to the Wester 
Union, but is required to pay for the added words which 
makes a net loss for handling the business. 

General Counsel William W. Cook, of the Postal com- 
pany, stated that it handled from 8,000 to 10,000 intra-state 
messages in New York state yearly. He said that on 
messages his company received from the Western Union. 
the Postal has not since August 16, 1910, exacted any 
charge for adding words via and the place of transfer when 
they were sent to Postal points not reached by Western 
Union. It was his contention that the extra words were 
only required for the convenience of Western Union ac- 
counting offices and were not of service to either the sender 
or receiver of the message. 

Attorney Rush Taggart, of the Western Union, would 
not agree with Counsel Cook’s value of these additional 
words, holding that they were an essential portion of the 
message, 

Vice-president Charles C. Adams, of the Postal said it 
was precluded from extending its lines to smaller villages 
in New York state by reason of exclusive contracts which 
the Western Union has with railroads, under the terms of 
which the railroads agree not to extend to any competitor 
of the Western Union any facilities except'as required by 
iaw. He branded as misleading a notice which the Western 
Union sends to persons who receive at Western Union 
points telegrams which originated at Postal offices. He 
said this circular credited the Western Union with 20,000 
offices in excess of competing lines, many of which he 
stated were mere water-tank stations. The attorneys are 
to file briefs with the commission. 


Boston Association Opposes Bell’s New Rate Schedule. 

The members of the Boston Music Trade Association 
went on record, at its recent annual meeting, against the 
proposed higher telephone rates of the New England (Bell) 
Telephone & Telegraph Co. 











Handling Emergency Traffic on Long Distance Lines 


Life and Death Messages Routed Under Trying Plant Conditions—Profits in Special News Service—Telegraphing 


Over Composited Circuits Helps Take Care of Election Load—How the Traffic Depart- 
ment Makes Good After a Wire Crippling Sleet Storm 


By Geo. K. Gann 
Traffic Manager, Lincoln Telephone and Telegraph Co. 


In almost every set of rules prepared for the instruction 
or guidance of operating forces in handling local or long 
distance telephone traffic will be found the following phrase 
or its equivalent: 

“Refer to the Manager or Chief Operator any requests 
from subscribers for service of a special character.” 

Emergencies frequently arise out of the regular routine of 
business, and must be taken care of in some manner. 

For convenience in discussion, these special cases and 
emergencies may be grouped in three divisions: 

A. Request by patrons for special service. . 

While frequently such requests are of a more or less 
petty nature, sometimes they are of the utmost importance 
and may involve a life or. death matter. Because of the 
occasional importance. of these requests, we should not 
stand on the arbitrary ground of refusing all of them. 
While requests for special service may frequently be re- 
fused without causing any particular damage or annoy- 
ance to anyone, it is the duty of a public service corpora- 
tion to exercise some judgment and offer its facilities to 
the public when it may seem necessary. 

B. Special service, such as prise fight returns, election re- 
turns, baseball returns, 

While in no sense can it be said to be the duty of a 
telephone company to handle such service, the public has 
in many instances been educated to expect it, and it is 
therefore frequently desirable to take care of it in some 
manner. When it is handled, such service will nearly al- 
ways prove of value to the telephone company as an at- 
tractive way of advertising its facilities, and if properly 
managed, can also be made a source of considerable re- 
venue. 

C. Emergencies, such as a sudden rush of traffic due to any 
cause. 

These it may or may not be possible to predict. Among 
them are traffic during sleet storms which have crippled 
the wire plant, knocked out most of the regular routes, 
and congested the few circuits left, congestion of circuits 
due to a more or less gradual increase in business where 
it is impossible to provide additional facilities within a 
reasonable time. 

Examples of First, Type of Emergency Service. 

A discussion of the first division, that is, requests by 
patrons for service of a special or unusual nature, may be 
more interesting if prefaced by certain examples which 
occur to the writer’s mind at this time. 

A woman called the long distance recording operator 
one day, and the supervisor to whom the call was finally 
referred pieced together the following story, a matter of 
much difficulty as the woman told her story in a manner 
as disjointed and excited as can be imagined. It seems 
that she was the wife of a traveling man, and that her 
husband had left home a day or two before on one of his 
trips. For some time’ he had been troubled with a_ bad 
cough and was taking some sort of medicine for it. While 
at home he kept this cough remedy in the family medicine 


*Abstract of: a paper presented at the convention of the 
National Independent Telephone Association. 
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chest, together with a number of other medicines, includ- 

ing a bottle, of the same shape and general appearance as 

the cough remedy, but containing laudanum. 
The Excited Wife and the Laudanum Bottle. 

Having occasion to go to the medicine chest on this 
particular day, his wife noticed that the bottie of laudanum 
was missing and in its place was the cough medicine. The 
first thought that entered her head was that her husband 
had mistaken the two and taken the laudanum with him on 
his trip. She immediately rushed to the telephone with 
the idea of calling her husband and telling him of the mis- 
take he made. 

She was unable to tell us, however, where her husband 
could be located, in fact, did not even know what state he 
might be in. All she could tell us was her name and the 
name of the firm by whom her husband was employed 
We called the firm and obtained a list of about twenty 
towns, in one of which we might possibly be able to iocate 
the man wanted. The third or fourth of these towns to 
whom the ticket was passed reported “Ready,” and in a 
few minutes a very happy though excited woman was talk- 
ing to her much surprised husband. 

The point that this story seems to emphasize is that a 
strict interpretation of the rules might have resulted in 
refusing this call for lack of information as to the called 
party’s address, and possibly meant death or ‘serious ill- 
ness to some one. No rule can be written to detail to an 
operating force the proper manner of disposing of such 
a case, and in handling it they can only have good judg- 
ment and past experience to aid them. The writer be- 
lieves it the duty, from common humanity, for a telephone 
company to offer its facilities for the handling of such 
traffic, exercising, of course, its best judgment as to which 
of such cases are bona-fide and which are merely attemp- 
ted impositions or unreasonable requests of excitable 
people. 

Telephone Reprieve the Only Way to Stay an Execution. 

In another instance, a call came from the office of the 
Governor of a certain state for the sheriff at a county 
seat, and the message was to be the reprieve from execu- 
tion of a convicted murderer. The reprieve was not signed 
until about four o’clock in the afternoon, and the murderer 
was to be executed at sunrise the next day. As the county 
seat was not on a railroad, and there was no telegraph 
office, the telephone was the only possible way of getting 
notice of the reprieve to the sheriff in time to prevent the 
execution. 

Ordinarily this call would have been handled in the 
regular course of business, and undoubtedly have been com- 
pleted without difficulty. On this particular day a severe 
sleet storm had crippled the telephone service and knocked 
out most of the regular routes, so that the call could only 
be accepted subject to an indefinite delay. When the im- 
portance of the message was impressed upon the operat- 
ing organization, however, a careful study of the circuits 
still in service showed that by using the lines of another 
company for part of the distance, it might be possible to 
get a repeated message through. After several hours work, 
this was successfully done, and notice of the reprieve given 
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to the sheriff. The local newspapers took this case up at 
the time and gave the telephone company a good deal of 
free advertising. 

It is as frequently necessary to refuse requests for special 
service as it is to comply with them. A man called “Long 
Distance” and requested that he be connected with a cer- 
tain number in the same city, explaining that the party he 
wanted was his wife, and that he desired the connection 
made as if it were a call from a certain distant city. He 
was referred to the manager, and going into more detail, 
said that his wife thought he was in a. distant city on a 
business trip, but that he had been detained by some 
friends and did not want his wife to know. His request 
was politely refused on the ground that is was against the 
rules of the company to attempt to deceive its subscribers. 

Election Baseball News, Etc., Provide Good Revenue. 

The special services handled by the telegraph companies, 
such as election returns, baseball returns, etc., provide a 
large increased revenue to them, over and above that re- 
ceived from their regular traffic. Where the telephone 
companies have handled this service at all in the past, they 
have usually made no charge for it, or just sufficient to 
cover the cost of the service, and depended upon the ad- 
vertising and publicity given the returns for their profit. 
While such service is good advertising, the public should 
pay its cost and a reasonable profit as well. 

Election returns, if of state wide or national interest, 
can nearly always be sold to the various committee head- 
quarters maintained by the political parties, to the commer- 
cial clubs in the various towns, to the newspapers, and 
sometimes directly to the public through the medium of a 
hall and stereoptican hired for the purpose. 


The returns from the Jeffries-Johnson prize fight on. 


July 4, 1910, were generally in great demand. The writer 
wishes to emphasize the importance of a carefully devised 
plan, and the training of the employes of it is expected to 
handle such service successfully. 

Election Returns Telegraphed Over Composited Lines. 

The returns of the Novenber election had to be handled 
on a regular business day. 

As we anticipated a heavy volume of regular traffic, we 
did not think it advisable to cripple our plant by tying up 
the telephone circuits with election returns. 

A careful study of the situation was made and we found 
that by compositing our telephone circuits and handling 
the returns by telegraph, we could furnish them to 
most of the county seat towns without interfering in the 
least with the regular telephone traffic. From the county 
seats, they could be re-distributed over local telephone 
circuits to the smaller points. In order to get the National 
returns, a Postal bulletin wire was cut in the Lincoln 
office. Our own composite circuits were divided into four 
groups and one telegraph operator assigned to the Lincoln 
end of each. At most of the points in the State, we had 
little difficulty in employing telegraph operators, either the 
telephone men being capable, or where they were not, 
being able to get an operator from the telegraph company 
or railroad office. 


Naturally the greatest interest was expected to be cen- 
tered in the local or State returns. In some of the county 
seats the returns had been suscribed for by the county 
political committees, and the telegraph operators were then 
located in their offices. This was a desirable arrangement, 
inasmuch as the committees always had a number of statis- 
tics on hand and could greatly aid in the compilation of the 
returns from their own counties. Each telegraph operator 
was instructed to put the returns from his own county 
on the wire as soon as they were received from whom- 
ever might be compiling them. Of course, all other offices 
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on any particular wire would read the returns as they were 
being sent; the Lincoln operator would make three copies 
and pass them to the operators handling the other wires. 
The National returns were “sandwiched in” whenever a 
lull came in the State returns, after being edited. 

By this method the election returns were distributed 
from one central point to some thirty-five or forty cities 
and towns. 


” 


The service was highly satisfactory to our 

patrons, as is attested by a number of complimentary no- 

tices in various local papers. Enough revenue was received 

to pay all expenses and leave a nice profit. Best of all, the 

regular traffic, which was heavy, was not interfered with. 
Special Service Usually Profitable. 

While such service must never be allowed to interfere 
with regular traffic, numerous opportunities present them- 
selves to increase the revenue from the long-distance plant 
by handling special service of this character. The telegraph 
companies have always taken advantage of this fact, and 
their lists of special services are quite long. Those long- 
distance telephone companies which have made efforts to 
encourage such business have usually found it profitable. 

Emergency Service—Storms. 

We can now discuss the handling of what may- properly 
be called “emergency” traffic, the term as here used being 
applicable to any traffic of considerable volume handled 
under peculjarly trying conditions of plant or organization. 
Probably no better example can be given than that of traf- 
fic during sleet storms which have crippled the wire plant, 
knocked out the regular routes and congested the few cir- 
cuits left. In such emergencies the problem is how to 
handle the greatest possible volume of traffic over the small- 
est number of circuits. 

As soon as the number of circuits out of commission after 
a sleet storm is known, plans should be made for the han- 
dling of the traffic until such time as the plant can be re- 
stored to its normal condition. The volume of traffic over 
the circuits under normal conditions will, of course, be 
known, or if not immediately available, the relative impor- 
tance of the circuits is usually a matter of common knowl- 
edge on the part of the operating force. A list should be 
prepared showing the circuits out of service in their rela- 
tive importance and an endeavor made to clear them in this 
order. If the damage is of serious extent, it will frequently 
be possible to clear one circuit on a lead long before the 
entire lead can be restored to service. 

The easiest way of increasing circuit loads at such a time 
is to decrease the number of circuits assigned to an opera- 
tor. Because of so many circuits being out of service, it 
will frequently be possible to assign one operator to each 
circuit. This should increase the possible circuit load mate- 
rially. The supervising force should be employed in rout- 
ing and sorting the tickets, giving reports to subscribers, 
and in other ways so aiding the operators that their entire 
attention can be given to forcing the greatest possible vol- 
ume of traffic over each circuit. 


Makeshift Phantom Circuits a Great Help. 

At such times almost any reasonable method of temporar- 
ily increasing the efficiency of the plant will be justified. 
Circuits which are not clear enough for use by patrons 
may be used for passing tickets and reports. Sometimes 
it will be possible to establish a phantom circuit over physi- 
cal circuits on different routes or over circuits not especially 
transposed for the purpose. Such arrangements will not 
permit of commercial connections, but may aid in passing 
tickets and getting reports. For short distances even a 
grounded phantom—that is, a phantom set up on one physi- 
cal circuit with a ground return—may be used to advantage. 
The writer has talked over such a circuit that was nearly 
seventy miles in length. 








Depreciation Problem for: Public Utilities 


Important Paper Reprinted from January Number of Annals of the American Academy of Political and Social Science, 
Philadelphia, Which Contains Discussion of Public Utilitiy Questions by Leaders in Industry—Although 
Specifically Applying to Electric Railway Business, General Principles Apply to Telephony 


By Wm. B. Jackson, of D. C. & Wm. B. Jackson, Consulting Engineers 


(Conclusion) 


The importance of “The Depreciation Problem” as related 
to electric railway properties has not been fully recognized 
in the past. This is probably not surprising considering the 
peculiar nature of depreciation, the limited degree to which 
its importance has been understood, the conditions under 
which many railway projects have been financed in the past, 
and the great magnitude of many of the railroads of the 
country. 

In the financing of early electric railroads the depreciation 
expenses were frequently ignored either on account of lack 
of understanding of the necessity for considering such ex- 
penses cr because of a desire to make a creditable paper 
showing of projects which, if fairly presented, would be seen 
to be without merit; and the policy of ignoring depreciation 
expenses has sometimes continued after such projects were 
financed, owing to deficiency in funds to care for such ex- 
penses. But probably the most fruitful reason for ignoring 
depreciation expenses in connection with electric railways 
has been the influence of the example of the large and well- 
established steam railroads. With these it has been the 
usual practice not to consider depreciation expenses sep- 
arately from current maintenance expenses. Such procedure 
has been supported on the grounds that when a railroad be- 
comes large and well established the depreciation expenses 
become equalized and may be distributed with much the 
same uniformity as those for current maintenance. The situa- 
tion is different for electric railways. These are relatively new 
and comparatively small, and few of them have arrived at the 
time when the annual expenditure required for replacement 
has reached its maximum. In most cases, moreover, when 
expenditures on account of depreciation must be made they 
are irregularly periodic and relatively large, and cannot 
easily be distributed so as to be met from day to day by 
the current earnings. Accumulated earnings are required 
for their payment. 


Financing Renewals by Issuing Securities. 


In the past it has been a not uncommon practice to 
finance renewals and replacements of plant by issues of 
stock or bonds. This procedure was frequently sanctioned 
without thought of impropriety. Such a procedure, how- 
ever, means the ultimate destruction of any reasonable rela- 
tion between the expenditures for construction charged to 
capital account and the actual physical property represented 
by plant in service. If proper attention has been given to 
current maintenance and deferred maintenance, an electric 
railroad should be capable of giving substantially as good 
service after years of operation as if it were a road newly 
constructed for the same service. The construction cost 
appropriately chargeable to capital account should not differ 
materially in the two cases except as it might be influenced 
by changes in costs of material and labor between earlier and 
later dates. 

Since funds should be in hand to replace the parts of an 
electric railroad at the end of their useful lives, it is evident 
that such funds should be accumulated gradually during the 
lives of the parts. The ideal plan would be to make this 
accumulation by uniform yearly increments. Such a pro- 
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cedure is frequently not practicable, owing to the variations, 
from year to year, in the balance of gross earnings over 
current operating expenses, and also from the fact that for 
the earlier years of operation, during the upbuilding of the 
business, there is likely to be little or no margin of earnings 
which may be devoted to such purposes, although the 
project may have a perfectly sound basis. 

Electric railroads must expect lean years when it is diffi- 
cult to meet all obligations, and prosperous years when thé 
shortcomings of the lean years should be met. The pros- 
perous years should provide surplus for the future if a rea- 
sonable operation of the property will permit. The building 
up of a depreciation reserve is likely to be affected by this 
condition. From this fact, coupled with the fact that ex- 
penditures for renewals are irregular in their occurrence and 
large in amount, it is clearly seen that this important factor 
in the necessary expenditures of any electric railroad can 
only be given suitable consideration if the books of the 
company show how the annual appropriations made to the 
depreciation fund agree with the estimated amounts that 
should have been appropriated, and also how the fund ac- 
cumulated in the depreciation reserve agrees with the sur- 
plus that should be in hand. 


Importance of Renewal Reserve 


It should be recognized that so long as a property is in 
condition to give as much and as good service as when it 
was new, its value, as represented by the amount of legiti- 
mate earnings to which it is entitled, cannot become reduced 
owing to depreciation in its plant. But any depreciation 
that may have occurred should be offset, when practicable, 
by a reserve carried for that purpose, or, if the property has 
been unable to make full appropriations to the depreciation 
account, complete knowledge of the situation should be pos- 
sessed by the management, and the building up of the re- 
serve in the future should be a most important financial 
consideration. Since the renewals do not occur at the same 
time for all parts of a property, an electric railway after 
beginning operation is never equipped throughout with a 
new plant. Therefore there is a difference between the first 
cost of the depreciable plant and a depreciated value esti- 
mated for the same plant on the physical condition after 
years of use. The depreciation reserve need not equal the 
full amount of this difference. 

One of the simplest ways in which the books of a com- 
pany may be arranged to show the facts in relation to de- 
preciation appropriations and reserves, is to have accounts 
showing the amount by which the physical property of the 
company is depreciating month by month, as determined by 
estimate made in the manner heretofore explained; showing 
the actual appropriations made to the depreciation fund, 
and showing the amounts expended for replacements on 
account of depreciation. Any income derived from the in- 
vestment of depreciation reserve may be utilized as accre- 
tions to the reserve. 

An approriation combination of such accounts will show 
at all times the relation between the total amount that the 
property has depreciated and the amount of reserve held to 
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care for this depreciation, as well as the relation of the 
actual amounts appropriated to care for deferred main- 
, tenance to the amounts expended for this purpose. 


One Result of Commission Supervision. 

Since electric railways, and other public service com- 
panies, have in many States come under the regulative con- 
trol of state commissions and municipal authorities, there 
has been much discussion as to whether, in the case of 
properties which have paid generous dividends to the surety 
holders—the depreciation account being meanwhile per- 
mitted to languish—the security holders should be expected 
to build up the depreciation reserve to correct proportions 
from earnings that might otherwise appropriately go into 
their own pockets. Some findings of the United States 
courts and rulings of state commissions indicate a tendency 
toward an affirmative answer, but a difficult phase of the 
matter is the determination of what may be considered 
undue dividends for an electric railway company, especially 
during past years, considering the newness of the art of 
electric railroading and the relatively unstable state of the 
business during the past and in the present. Such questions 
as these do not affect the obligation on the part of electric 
railroad managements to have their accounts arranged so 
that they will be kept informed whether they are protecting 
the interests of their properties in the matter of deprecia- 
tion appropriations and reserves; and, if they are not, that 
they may have the information to enable them to intelli- 
gently handle the problem of correcting the situation. 

Even if a property is not in a position to care for depre- 
ciation as outlined in the foregoing, owing to relatively 
small earnings, this does not justify ignoring the facts re- 
lating to depreciation since any readujstments of rates that 
may be found necessary should be undertaken with full 
knowledge of all matters affecting the real cost of service. 
Commissions and others, who have given attention to the 
question of railroad capitalization and rates, agree that de- 
ferred maintenance costs should be met as an operating cost 
and not as a capital charge. Under these conditions it is 
essential that electric railway companies should accumulate 
funds from earnings which will place them in position to 
care for the renewals required by the effects of depreciation. 

Depreciation Not Only Liability to Provide For. 

It should be borne in mind that “The Depreciation Prob- 
lem” does not represent the only purpose for which funds 
must be accumulated during the present to care for liabili- 
ties maturing in the future. Every company must expect 
to meet expenditures occasioned by extraordinary occur- 
rences which cannot well be covered by ordinary insurance, 
such as the effects of unusual storms and conflagrations, the 
results of strikes, extraordinary accidents, and the like; and 
every company occupying public ways is confronted with 
the certainty that they will be compelled to make costly 
changes of plant owing to changes made in state or mu- 
nicipal regulations. It is proper that a company should 
make annual appropriations to provide funds to meet obliga- 
tions arising from such causes. 

Where franchises are limited there is the necessity for ac- 
cumulating sufficient reserve funds to protect the security 
holders from loss of their capital under the most unfavor- 
able conditions that are likely to arise at the termination 
of the franchises. Where companies abandon valuable 
plants, as when they give up their own power plants to buy 
power from outside sources, the net value of such aban- 
doned property should be gradually extinguished from the 
capital account by accumulations from earnings. Again, 
plans for financing electric railroad properties frequently 
call for accumulations of earnings according to a definite 
contract; and other legitimate needs for reserve or surplus 
funds arise. 





In the foregoing consideration of “The Depreciation 
Problem” I have followed principles. having general appli- 
cation to all electric railways. The question of rates charged 
by public service companies is far from being settled. An 
extensive readjustment is now taking place, and it seems 
inevitable that rates will be periodically revised in the fu- 
ture. It seems manifest, therefore, that a full understand- 
ing of all the elements which make up the cost of railroad 
service is necessary. An important one of these elements, 
and one which has heretofore failed of adequate attention 
is that of depreciated renewals. The renewal expenses re- 
quired by depreciation should be squarely faced, and not 
passed on in multiplied ratio to future generations. 








Wisconsin State Telephone Association Holds Its Annual 
Meeting at Madison. 

At the annual meeting of the Wisconsin State Telephone 
Association, which was held in Madison, Wis., recently. 
there were about 185 companies represented by 140 dele- 
gates. 

The first meeting was called to order with W. F. Good- 
rich, of the La Crosse Telephone Company, acting as chair- 
man. The morning was devoted to the business of the 
association, adjourning until two in the afternoon. C. 
Engsberg, of Lake Mills, acted as chairman of the after- 
noon session. 

Mr. Goodrich read a paper entitled, “Accounting,” show- 
ing printed forms, which the Association proposes to dis- 
tribute to the members, together with a text book explain- 
ing the use of each form. After a discussion following 
this paper, the meeting adjourned until seven o’clock in 
the evening, when a dinner was served at the Capital Hotel, 
the delegates meanwhile looking over the exhibits. 

Among the companies showing aparatus were the Kellogg 
Switchboard & Supply Co., the Stromberg-Carlson Tele- 
phone Co., the Cracraft Leich Electric Co., the Western 
Electric Co., the Electric Appliance Co., the Central Elec- 
tric Co., Julius Andrae & Sons Co., Frank B. Cook, the 
Matthews Anchor Co., and several others. 

J. J. Nate, of Minneapolis, acted as toastmaster at the 
dinner, responses coming from E. A. Miller, of Hixton; E. 
G. Stolte, of Reedsburg; Richard Valentine, of Janesville; 
F. J. Mayer, of Madison; John C. Gaveny, of Arcadia, J 
B. McMullin, of Tomah; M. Crowley, of Superior; W. L 
Smith, of Neilsville; Wm. Dunton Kerr, of Chicago. 

The morning of the second day of the convention was , 
devoted largely to the discussion of two papers, one being 
“The Use of Cable in Small Exchanges,” by J. M. Storker- 
son, superintendent of the La Crosse Telephone Co., the 
other being “Cable Construction,” by F. J. Mayer, district 
manager of the Wisconsin Telephone Co. 

At the afternoon session Alonzo Burt, president of. the 
Wisconsin Telephone Co., gave a talk upon the construc- 
tion and operation of farm lines, emphasizing the need of 
caring for depreciation. Following this, Senator Blain ex- 
plained the Industrial Insurance bill, which is now before 
the Wisconsin Legislature. The convention adjourned at 
5:00 o'clock. 

The following officers and directors were elected for the 
coming year: 

J. A. Pratt, Menomonee Falls, president; R. M. Rich- 
mond, Evansville, vice-president; 'W. F. Goodrich, La 
Crosse, treasurer; P. J. Weirich, Monroe, secretary; W. L. 
Smith, Neilsville; F. M. Cole, Ashland; E. R. Bowler, Ske- 
boygen. 

The Wisconsin association is not an Independent organ- 
ization, as that term is understood generally, but includes 
telephone operators from all parts of the state, regardless 
of their affiliations, who meet to discuss all matters affect- 
ing the industry. 
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Some Striking Advertisements in Which This Paper Plays a 
Part—a Suggestion for the Field. 

Here are shown reproductions of two advertisements of 

a series now being used in San Francisco by the Bay Cities 


Home Telephone Company. Mr. Samuel G. McMeen, as 





(From TELEPHONY. the American Telephone Journal, Jesue 
of October, 1, 1910.) 










SCIENTIFIC laboratory for conducting experiments is 
desirable, and there should be a body of experts 
associated with it. Ina place where the telephones 

than 


we competition, and hence more efficiency.” Alexander 
Graham Bell, testifying before the Australian Postal Com- 
mission, Melbourne, Australia, August 17, 1910 


Professor Alexander Graham Bell is the man 
who invented the first telephone in 1875. 


The Bay Cites Home Telephone Company and its associated 
interests have the scientific laboratories and the body of experts, and 
have provided competition to former telephone monopoly. 

The result is efficiency The communities about San Francisco 
Bay are getting the benefits, and those benefits are growing steadily 
day by day. 


Bay Cities Home Telephone Company 
333 GRANT AVENUE SAN FRANCISCO 
1369 FRANKLIN STREET OAKLAND 
ALLSTON WAY and MILVIA ST., BERKELEY 











TELEPHONY as Practical Aid to Advertisers. 


resident member of the firm of McMeen & Miller in San 
Francisco, has been from the first in active charge of the 
construction of the system of the Bay Cities company, and 
is now its vice-president and general manager. 





Supreme Court Endorsement 





of Telephone 
Competition 









Oy ett wie cperaton tr the managers of a 
public service corporation to serve the public well than 

healthy apprehension that a rival concern will do so. 
dhesdeniemanta aaa ae two telephone sys 
tems in a given district is a disadvantage to the community, 
















competition 
." — The Supreme Court of New York in the Yates 
Hotel Case, decided June 14 1910. Opinion by Justice 
Willard Bartlett, Chuf Justice Cullen, and Justices Hught 
Hiscock and Chase concurring, Justice Gray not voting 








@ The Bay Cities Home Telephone Company's rapid growth proves that 
the people have decided in favor of telephone competition 
as against telephone monopoly 











Another Extract from the Same Source. 


The point of particular interest to this paper in these 
advertisements aside from the fact that they, like the others 
which accompanied them, are striking, distinctive and ex- 
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ceedingly effective, is that they are based on matter printed 
in TELEPHONY. 

It is safe to say that, when a man of Mr. McMeen’s wide 


experience and standing in the telephone field finds that 
TELEPHONY offers him material sufficiently valuable to war- 
rant its incorporation in his advertising matter, in a cam- 
paign calling for a large expenditure 
derful results, a promising 
others. 

This is not by any means the first time that this paper has 
been of assistance to its readers along similar lines. Scores 
of instances have been brought to our attention in the past. 
But there have doubtless been many cases of which we have 
not been apprised. 

So this is a suggestion that we shall welcome the oppor 
tunity to reproduce such advertisements, particularly if 
they contain matter from TELEPHONY’s pages. Here is a 
field for the free interchange of ideas which can be 
profitably exploited. 

Read the paper carefully for adaptable matter 
Then send us copies of your advertisement, and share your 
experience with the rest of the field. 


and producing won- 


very suggestion is offered to 


very 


and use it. 





Telephone Manager Discusses Advertising Value of Having 
Clean Pay Station Booths. 

Advertising has become a science. The aim is to bring 
the article advertised before the public in such a way as not 
only to attract the attention of the public, but also to make 
the goods salable, says a manager writing to the Michigan 
State Gazette. 

In the telephone business the pay station plays an im- 
portant part. First of all it should be centrally located. It 
should be well lighted and clean, with not only a shining 
transmitter, but clean windows and floors. In fact, the 
wood work should have the appearance of a newly polished 
piano. Nothing is more disgusting than to step into a 
booth where filth and dirt are ready to crowd you out. The 
appearance of the pay station reflects upon the system 
in general. Just as a salesman represents his firm, so does 
the public pay station represent the telephone company. In 
my judgment a shabby looking salesman is a detriment to 


the firm he represents. So is a dirty pay station to the 
company. i 
Pay stations should be cleaned at least four times a 


month, and the mouthpieces frequently disinfected. The 
signs and directories should be kept properly placed and 
maintained all the time. 





Bell Company Trying to Sell Out Hutchinson Farm Lines— 
Claims Farmers Can Operate More Economically. 


Out of an estimated 500 miles of farm lines in the terri- 
tory of Hutchinson, Kan., the Missouri and Kansas company 
has already sold lines aggregating 120 miles, and is conducting 
an active cainpaign to dispose of the balance. These lines 
were acquired with the B. & B. Tel. Co., recently purchased. 
It is said that many of the lines which were built four or five 
years ago had been allowed to deteriorate until they were prac- 
tically worthless, as poor material was used and the workman- 
ship was not of the best. It is reported that an expenditure 
of $12,000 will be necessary to rebuild them, and the Bell 
company is trying to unload this expense on the farmer, while 
making contracts which will bring it a revenue of $4.20 per 
year for service. It claims that the farmers can keep their 


lines in repair much cheaper than it could itself, and thus 
obtain better results from a monetary point of view. 

Mr. E. Rayl, who built several of these lines, has objected 
to the proposition of the Bell company on the ground that 
the lines will not be kept in good condition if owned by the 
farmers. 





Queries on Theory and Practice 


Protection of Rural Lines in Cable. 

We are cabling the business section of our town, 
making all lines metallic through the cable, running the 
lines grounded from the protected terminals to the 
residence section and using duplex drop wire to the 
business houses. We are grounding one side of all 
the lines at these terminals. With scarcely any ad- 
ditional trouble we can also ground the same side of 
the pairs at our distributing rack in our office and also 
at the business houses. Would the grounding at all 
these places be any detriment to the service? Would 
it not possibly help a little in protecting against light- 
ning. 

Is it advisable to run rural or toll lines through 
a thousand feet of 22 gauge cable? If so, ought not 
some special lightning arresters to be used in addi- 
tion? 

It is our advice that you ground the mates at both 
ends, as being less likely to cross-talk than where grounded 
at only the outer end. It would not be any additional 
protection against lightning to ground at both ends of the 
What you want is to stop the lightning before it 
enters the cable at all. If it gets into your cable you can 
not tell what damage it will do. As far as possible, keep 
your rural lines out of cable, but if you do enter cable with 
them, you should have at least good carbon arresters at 
the terminals. If there is a trolley line in the country 
you should have fuses in addition, placing them between 
the carbon blocks and the open wire lines. 

Do not put your toll lines in ordinary cable. Run them 
open wire as far toward the office as possible, to keep down 
the mutual capacity of the wires. Use special twisted 
pair to lead into the office, not smaller than No. 14 B. & S. 


cable. 





Figuring Proper Lamp Resistance for Battery Charging. 
The following problem arose in regard to charging 11 
cells of Type C. T. Chloride Accumulator, 2 plates 5x5 
in.: charging rate 1% amperes; available D. C. 115 volts. 
1. Does the sketch show the proper method of connecting? 
2. Can you give me a formula for calculating volt- 
ages at 1 and 2°? 
3. Will this arrangement give approximate charging 
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Connections of Lamps in Charging Circuit for Storage Cells. 


pressure of 30 volts at battery terminal and a current of 
20 amperes? 

4. I would also like to know how to figure the drop 
in this case? 

In answer to this inquiry, I received from a corres- 
pondence school, with which | had taken up the sub- 
ject, the following: 

“In answer to your recent inquiry regarding the 
charging of storage batteries, I am unable to give you 
the desired information because you do not state the 
amperage of the main line. You can cut down the volt- 
age by inserting the resistance in the form of lamps but 


so far as I can see you can not come down to exactly 

30 volts when you have 115 volts in your main line and 

only 16 c. p. lamps, at 52 volts at ycur disposal. 

“] should like to have more details from you, especi- 
ally if you want to charge your own battery from the 
supply mains of a power plant or if you are connected 
with a power company and this storage battery is in- 
tended as an auxiliary apparatus of the plant. Further- 
more, if the first case applies to ycu, you must be sure 
that you have direct current in your line and not alter- 
nating current. Please let me have all these particu- 
lars and it will be easy for me to give you my advice.” 

Will you kindly advise me whether the position about 
knowing the amperage of the line is well taken? 

The Electric Storage Battery Co. furnishes the following 
reply to the above inauiries: 

As we understand it, the problem is to find the number of 
52-volt lamps and their arrangement necessary to charge 
11 cells of our type CT at approximately the normal rate 
with an available D. C. of 115. volts. 

As you probably know, the object in any arrangement for 
charging storage cells is to get a fairly definite average rate, 
that is, the normal rate, rather than to get any fixed drop 
across the battery. 

In the case of lamps being used as a charging resistance, 
you can figure as follows: 

Subtract the charging voltage of the battery (B) figured 
as being about 2.3 volts per cell, from the line voltage (L) 
and divide by the approximate resistance of the type of 
lamp used. The result is the approximate current at which 
the battery would charge through one lamp and it only 
remains to multiple sufficient lamps to give the normal 
charging rate. If, however, the voltage resulting from the 
subtraction of B from L is greater than the normal voltage 
of the lamps, it will be necessary to figure on using suffi- 
cient lamps in series to bring the voltage across each lamp 
to or below its normal voltage. The resistance (R), oi 
course, should in this case be multiplied by the number of 
lamps taken in series. 

In the problem given, L equals 115 volts; B equals 25.3 
volts (11x2.3). We have no data given as to the resistance 
of the lamps, but assuming them to be the usual type of 
carbon filament lamps R equals 52 ohms, approximately. L 
minus B will then equal 89.7 volts. This is above the normal 
voltage (52) of the lamps used, so it will be necessary to 
use two more series as you show in your diagram (Fig. A), 
or in the way shown in Fig. B. This gives 115 minus 25.3 
divided by 104 equals .86 amperes, therefore, to get approx- 
imately 1% amperes, the normal charge rate for a type C. 
T. cell, you would need two series in multiple of two 52 
volt, 52 ohm lamps each. 

As we understand the problem, it does not seem that 
your correspondent’s position about knowing the amperage 
of the line is well taken but it does appear to be necessary 
to know the approximate resistance of the lamps. 





Six Years at the Board Without a Complaint. 

Tre London Mail reports the case of an operator at 
Farnham, Surrey, England, who, during six years of servi-° 
at the switchboard, had not had a single complaint regi=- 
tered against her. “But there is gloom among the telephone 
vsers of Farnham,” says the Mail, for the girl got mar- 
ried—to a young man who used to listen to her voice cve- 
tre telephone wires.’ But the subscribers got together-ar“ 
made up a purse of £17 as a token of their appreciation. Th 
manager of the exchange said, with a sigh in his voice: 
“Her record in the service of the company was unsullied. 
Never was a mark made against her. She was a wonderful 
operator.” 


Hn 


Practical Letters from the Readers 


Static Disturbances During Snow Storms—Letters From 
Kansas and Iowa. 

interest Mr. letter in a_ recent 

regarding the static electricity that seemed to 

bother him, as quite often we are troubled in the same way. 


I read with 
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Swain’s 


Several time our drops, on a magneto board, have acted as 
if lighting current were on them, causing them to stay down 
for quite a while. 

At other times some of the drops would rattle and when a 
plug was inserted in a corresponding jack the drop would 
make more noise than any however I ever heard. About two 
years ago a wave of static electricity passed over this section. 
Adjoining companies called me up from each neighboring town 
except those to the south, asking what was wrong. The 
greater part of their drops would stay down and fire was fly- 
ing from one drop to another in the back of the board. In 
20 or 30 minutes it was all over. About a week after the case 
of these calls from my neighbors, we got in the wave, and 
were unable to give service. I do not know what it was. But 
now and then we are bothered with this cracking resembling 

the noise given by a very sensitive transmitter, when tapped 
on the diaphragm, but intensely magnified. 

This is not the wireless, as Mr. Swain suggests, but plain 
“static,” pure and simple and undefiled. A _ static machine 
in a doctor’s office near us sets up an induction that we can 
hear plainly when plugged in on his line. 

If Mr. Swain is only seldom bothered with that trouble he 
is fortunate. We get it often. Sometimes a snow storm will 
start it, and the queer part of it is, a full metallic line, clear 
of grounds, will show it, so I do not think it is particularly 
“hunting grounds” but in a most interesting way seems to 
be “playing hide and seek.” 

Wilson, Kansas. A. 


F. Cross. 


I notice Mr. Swain of Paulding, Ohio, has had some 
“Static” experience. 

I have had two cases of similar experience this winter, on 
Jan. 16, and Feb. 5, the last one the same as Mr. Swain’s 
experience. 

During the night Jan. 16, the night operator called me be- 
tween 10 and 11 P. M. and said that the distributing rack was 
burning. 

I found, precisely as Mr. Swain did, that fire was playing be- 
tween the carbons with a snapping and cracking noise. I de- 
cided this line might be getting light or power current by 
being crossed with the toll line (as we have no light or 
power wire here). 

I went to the terminal pole and found the flashing in the 
carbons there, even worse than at the switchboard rack. I 
opened the line by removing the fuses, and left it so till morn- 
ing. 

My next experience, Feb. 5, was during the day. Parties on 
this line called me and asked what was the matter with their 
line. I informed them .that it was the storm. 

The snapping in the receiver was about like that produced 
by placing a receiver in series with 3 or 4 cells of dry battery 
and making and breaking the connection. 

Now here is what is strange to me. Both these phenomena 
were on the same line, a metallic line about 8 miles long, and 
this was the only one acting so on our board. We have 24 in 
all. On this same line of poles we have one other metallic 
line, about two miles shorter than this one, three ground 
lines and a metallic toll line running 15 miles to the county 
seat, Ottumwa. I talked on this toll line at the time to ask 
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the operator if she had any lines burned out by power wires, 
and there was no such disturbance on it. 

This line runs mostly east and west, perhaps 134 miles north 
and south. , 

Both storms were blowing directly from the east, and it 
was snowing hard. 

Now I suppose static disturbance is the definition of it all, 
but here is my idea of this case. 

Everything about this earth is charged with electricity, as 
long as all is equally balanced we see no disturbance; as 
soon as one thing becomes overcharged and is partially in- 
sulated from the earth or other objects, the overcharge jumps 
at the place of least resistance, as the lightning and thunder. 

These lines all became overcharged by the storm generat- 
ing static electricity, but this one being better insulated carried 
its charge to our carbon protectors. 

I might add that the first subscriber on this line is about 5 
miles out and also this line comes into town from the east. 

The others, having grounds, especially the ground lines, 
allowed the overcharge to pass off as fast as stored, and with- 
out any demonstration. 

This is not speaking very well of our line being kept free 
from‘grounds but we only have four metallic lines and we 
take all our farm lines at the city limits. The farmers keep 
up their own lines that far, and you know “what is every- 
body’s business is nobody’s business.” 

S. C. Snow, Megr., Blakesburg Tel. & Telg. Co. 

Blakesburg, Ia. 





An Easy Way to Designate Party Line Rings. 

Speaking of ringing codes, I don’t see how one could im- 
prove on ours. A new operator will get used to our way in 
half a day: In fact we put at our board one night a boy who 
had never had an operator’s receiver on, and he ran it all 
right alone. 

Here is the idea: 

The figure 1 represents a short ring, the figure 2 repre- 
sents a long ring, that’s all. 

Take the case of a 


~ 


subscriber on line 7 


; his number is 7-2112. 


whose ring is 
As the number of the line 
is given first, the operator can have the calling plug in the 
jack by the time she gets the ring number. 

We tried letters for lines, but didn’t like them, as B. C. 
D, E, G, ete., are so nearly alike when heard in the telephone. 

In calling number we call in groups of 2, as 2112, 
twenty-one, twelve. 

Blakesburg, Ia. 





called 


S. C. Snow, Manager, 
Blakesburg Tel, & Teg. Co. 





How They Enjoy Monopoly in Tennessee. 

The Memphis Scimiter remarks caustically in a recent ed- 
itorial : 

“Tt will certainly prove gratifying to the patrons of the 
Cumberland Telephone Company to learn that that eleemosy- 
nary institution earned net during the year 1910 the sum of 
$2,407,268.40 on a_ capitalization of something less than 
$20,000,000. The increase in net earnings over 1909 is about 
a quarter of a million dollars, which palpably proves that it 
pays to raise rates, when you can get away with it.” 

In connection with this comment, it is interesting to learn 
that a joint resolution has been introduced in the General 
Assembly calling for the appointment of a committee which 
shall investigate the long distance rates in the State as charged 
by the Cumberland Bell. The resolution characterizes the 
prevailing rates as “unreasonable and extortionate.” 








Legal Cases and Decisions 


By A. H. McMillan 


The Oregon Initiative Case in the U. S. Supreme Court. 
One of the most important cases now before the U. S. 
supreme court, is that from Oregon, entitled: “The Pacific 
States Telephone & Telegraph Company vs. The State of 
Oregon.” This is the case which involves the constitution 
ality of laws enacted by the initiative and referendum. 

It will probably be a long time before the actual de 
cision of this case is reached. The transcript of the case 
has just been filed with the supreme court clerk; the appeal 
ing company has not yet filed its briet, and the attorneys 
for the government organizations in Oregon will delay the 
preparation of their brief until that of the appellant is on 
file. 

The case is nominally an $10,450.68, 
paid by the telephone company under the gross earnings 
The company brought suit in 


action to recover 
tax law, passed June 4, 1906 
the circuit court of Multonomah county, and the law has 
been held to be constitutional by the circuit court and the 
state of Oregon. 


supreme court of the 


The contention of the company is that the constitution 
of the United States guarantees to every state “a repub 
ican form of government.” The company’s lawyers con- 


tend that the initiative and reférendum is not a charac 
teristic of the republican form of government 

Thomas M. Cooley in “Constitutional Law,” thus defines 
republican government: 

“By republican government is understood a govern 
ment by representatives chosen by the people; and it 
contrasts on one side with a democracy, in which the 
people or community as an organized whole wield 
sovereign powers of government, and on the other 
with the rule of one man, as king emperor, czar, or 
sultan, or with that of one class ‘of men, as an aris 
tocracy.” 

It is upon such a definition as this that the attorneys for 
the telephone company rely to defeat the initiative and refer- 
endum. On the other hand the state’s attorneys will quote 
from the proceedings of the convention that adopted the 
constitution. For instance, Thomas Jefferson gave this 
definition of the word “republic”: 

“Were | to assign to this term (a republic)—a precise 
and definite idea, | would say purely and simply that it 
means government by its citizens en masse, acting di- 
rectly and impersonally according to rules established 
by the majority; and that a government is more or less 
of this proportion as it has in its composition more or 
less of this ingredient of the direct action of its citi- 
zens. The further the departure from the direct and 
constant control of the government by the people, 
the less is that government republican.” 





Iowa Franchises Do Not Need the Vote of the People. 

he East Boyer Telephone Company brought suit to enjoin 
the incorporated town of Vail, Iowa, its town council and 
marshal, from interfering with the erection of a telephone line 
along the streets and alleys of the town. The municipality an- 
swered that the company was proceeding to construct a line 
after its request for a franchise to do so had been refused, and 
by way of cross-petition the defendants asked that the company 
be enjoined from setting its poles, stringing its wires and es- 
tablishing a telephone system in the town. The Crawford coun- 
ty district court sustained a demurrer to-the defendant's answer 
and cross-petition. The defendants appealed to the supreme 
court of the state. 

The court held that there was no occasion for granting the 
franchise to telephone companies, such companies having the 
right under the laws of the state to construct and operate their 


lines in the streets of the city without a license or franchise 
Che contention that a franchise was necessary was based upon 


sections 775 and 776 of the lowa code, which are as follows: 

“Sec. 775. Cities and towns shall have the power to au 
thorize and regulate telegraph, district telegraph, telephone, 
street railway and other electric wires, and the poles and 
other supports thereof, by general and uniform .regulation, 
and to provide the manner in which, and place where the 
same shall be placed upon, along or under the streets, roads, 
avenues, alleys and public places of such city or town, and 
may divide the city into districts for the purpose, 

“Sec. 776. No franchise shall be granted, renewed or ex 
tended by any city or town for the use of its streets, high 
ways, avenues, alleys or public places, for any of the pur 
poses named in the preceding section, unless a majority of 
the legal electors voting thereon vote in favor of the same 
at a general or special election.” 

In these statutes the word “road” was used where the word 
that 
construction of the 


“highway” previously appeared. It was contended this 


difference necessitated a different present 
The 


court also held that there was a distinction in the application of 


and previous statutes, but the court refused to so hold. 


the law to street railway companies and telephone companies 
Under Section 775 the court considered that cities and towns 
had only the right to regulate telephone companies, and that 
therefore the provision in section 776 that no franchise should 
he granted except on vote of the people, did not apply to tele 
phone lines. East Boyer Tel. Co. vs. Incorporated Town of 
Vail, Sup. Ct. of Towa, N. W. Rept. 





Three Leases of the Same Ground. 


| would ask you for a few legal points pertaining to 
telephone lines in Nebraska. I have four crossing over 
the U. P. Railway, three of which are at public road 
crossings and one at a section line. Now the railway 
company wishes to make a new contract and a charge of 
20 cents per pole per year for every pole that stands on 
the right-of-way. 

The Union Pacific claims 400 ft. right-of-way through 
all of the government sections, and has leased I think a 
hundred feet of this on one side to the county for public 
wagon road purposes. It has again leased to the adjoining 
farmers who happen to have their fence out but a few 
feet, and where I have a telephone line along the outside 
of the road, but within 200 ft. of the center of 
the track. They ask me to lease and wish to charge 20 
cents per pole per year. This would make the third lease 
on the same ground, and also the state law of Nebraska 
grants a right of way for telegraph and telephone lines 
along the outside of all public wagon roads in the state. 
In your opinion can they do so? 


The question in the case you state is whether a lease of 
for “public wagon purposes’’ includes the use of the 
The lease is to the public, and as 


land 
land for a telephone line. 
you have the right to use the public roads of the state given 
you by statute, you are entitled to use the road if a telephone 
line is such a purpose as is contemplated by the laws. In 
Nebraska it is held that a telephone line 1s an additional bur- 
den upon a street or highway of the state. Bronson vs. 
Albion Tel. Co., 93 N. W., 201, 60 L. R. A., 426. The reason 
for this rule is that highways being designed for travel and 
the transportation of property in moving vehicles, their use 
for telephone lines was not contemplated when the highways 
were established. 

Under this rule, as it is properly applied to all public 
highways, we feel sure that the courts of Nebraska would 
hold that the lease of land for such a limited purpose as a 
public wagon road did not include its use for a telephone line. 
The rule would be different in many other states of the union. 
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From Factory and Salesroom 


Conventions: Nebraska, Lincoln, March 8, 9; Illinois, Springheld, March 15, 16; Virginia, Clarksburg, March 23, 24 


Rome Wire Company’s Calendar. 
The Rome (N. Y.) Wire Co. has issued its calendar for 
February and, as from the reproduction of 


may be seen 


the pictorial portion here shown, it 1s one of the prettiest 

















The Rome Wire Girl for February. 


of the series thus far issued by this company. Copies may 


be had upen request. 


> 





Diamond Expansion New Toggle Bolt. 

lhe simplicity and practical worth of the new “Diamond” 
toggle bolt, shown by the accompanying illustrations, will be 
apparent to any telephone man who has experimented with 
devices for putting up telephones on metai lathing, and in mak 
ing other attachments where a bolt of this type is a practical 
means of solving a difficult problem. 

Diamond toggle bolts are made with pressed heads in one 
are so designed that as soon as 


piece, and no rivets. They 





Toggle Head jor New Diamond Bolt. 


the bolt is turned the job is finished, no cutting off of threaded 
ends being necessary: The strength of this toggle bolt is 
ample for any purpose to which it is very likely to be applied 
in telephone work. As may be observed from the illustration, 
the nut of the stove bolt has a direct bearing on both sides 
of the head against the surface of the hollow wall to which it 
is attached. The manufacturers say that this toggle bolt will 
sustain the same amount of weight as a stove bolt bolted 


through the wall. 
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Kull particulars on this and many other time and money 


saving devices for various classes of telephone construction 
work are contained in the catalog of the Diamond [Expansion 
Solt Co., 90 West street, New York city 
os 
Ericsson’s Cheerful Valentine Greeting. 

Mriends of the Ericsson Manufacturing Co., Buffalo, N. Y., 
received on Valentine Day, February 14, hearty greetings from 
that 
“Handmike” 


company. Hearts were predominant, with the Ericsson 
extension Set” and the Ericsson Steel ‘Telephones 
One of the 


return 


hearts which constituted 


to the 


as secondary thoughts. 


card Ericsson com 


was for use as a 


the cover 





Bolt Inserted Ready to Push Through the Wall. 


pany asking for the new folders describing that company’s 
“handmikes” and steel sets, and “Scheme No. 4.” 


The cover bore the following greeting: 
“The way to reach the heart of man 
ls through his stomach, so ‘tis said, 
But we to loftier heights aspire 
And strive to reach him through his head 


“Our proposition’s simply this 

(Today proposals are right in line) : 
If anxious to increase your ‘biz’ 

Just take us for your valentine.’ 


B. F. Wasson’s New Book. 
Mr. B. EF. Wasson, Clinton, IIL, inventor and 
turer of the well known reel, has recently issued an in 





manufac 


structive booklet on Construction Signal Rules, which sells 
for 25 cents, or is furnished free to his customers. There 
are many very helpful suggestions in this little book, as 
may be judged from the following headings: “Surveying 
for Poles, Setting Poles, To String Two or More Wires, 
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Diamond Toggle Bolt in Holding Position. 


Signals for Line and Ground Men.” The latter is a new 
feature and should be in the hands of every telephone line- 
man. We do not know of anything else of this kind having 
apepared before in print. 

In the last page of the booklet, Mr. Wasson prints a list 
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of some of the telephone companies already using his reels 
from which we take the following: Green County Tele- 
phone Co., Waynesburg, Pa.; Northwestern Telephone & 
Telegraph Co., Carthage, N. Y.; Brownsville Telephone 
Co., Brownsville, Tex.; Glen Telephone Co., Canajoharie, 
N. Y.: Lemmon Home Telephone Co., Lemmon, S. D.; 
McMahon Telephone Co., Thief River Falls, Minn.; Ober- 
lin Telephone Co., Oberlin, Ohio; C. R. Sikes, Glenville, 
Ga.; Trenton Telephone Co., Trenton, Mo.; Northwestern 
Texas Telephone Supply Co., Amarillo, Tex.; Carter & 
Wabeno Telephone Co., Wabeno, Wis.; Traer Mutual Tele- 
phone Co., Traer, lowa; Farmers Mutual Telephone Co., 
Morrison, I[ll.: Ocala Telephone Co., Ocala, Fla.; North- 
western Electric Co., Santa Rosa, Cal.; Culpepper Tele- 
phone Co., Orange, Va.; Langdon Telephone Co., Langdon, 
S. D.: E. W. Napier, Napier, Tenn.; Garden City Telephone 
& Light Mfg. Co., Garden City, Kans.; Chihuahua Tele- 
phone Co., Chihuahua, Mexico. 





Chester W. Whitman Opens Engineering Office. 

Mr. Chester Wilson Whitman of Providence, R. |., who 
for many years was connected with the Bell Telephone Co. 
in various capacities, has opened an office at 171 West- 
minster St., room 211, for the practice of telephone engi- 
neering. He will furnish plans, specifications and apparatus 
to electrical contractors, etc., and will also supervise the 
maintenance of systems. 


installation and 





Hello! ° 





The Monarch 
Telephone Manu- 
facturing Co., of 
Chicago, has is- 
sued an attractive 


private mailing 
card, of which 


the ‘accompany- 
ing reproduction 
gives an excellent 


idea. The card visiting 


invitation to 
telephone men to make the office of the company their 


contains a cordial 


headquarters while in Chicago. The general offices of the 


Monarch company are at Washington and Morgan streets. 


The company had a very interesting exhibit at the national 
convention which interested every caller, and a trip to the 
factory would undoubtedly be well worth while. 
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The Automatic Electric Supply Department. 

The advantage of dealing directly with the manufacturer 
needs no discussion. In buying from manufacturers the ques- 
tion is who is the best equipped to satisfy completely the needs 
of the operating company, says E. Keith, manager of the Sup- 
ply Department of the Automatic Electric Co., Chicago. 

Any manufacturer can make and sell telephone supplies. He 
can make them of the best material and sell them at low prices. 
However, unless he is actually experienced in the telephone 
industry, has seen it from both the manufacturing and the 
installing sides, he is not fully competent to furnish the sup- 
plies which will give the service. 

Good material can be used and low prices can be quoted by 
any telephone accessory manufacturing company. To the 
manager interested in the welfare of his exchange and its 
interest on investment, these things are not enough. The small 
details are the things which bring about satisfactory service 
and true economy. And these details cannot be perfected 
except through actual experience. No amount of figuring and 
theorizing can bring them about. 


For this reason, the company which is actively engaged in 

manufacturing and installing complete telephone exchanges is 
the only logical supply manufacturer. 
The Automatic Electric Co’, which has recently entered the 
telephone supply field, is a company which is actively engaged 
in all sides of the telephone industry. Its engineers are con- 
stantly solving operating problems, saving money and material 
and developing more perfect apparatus daily. 

The operator who deals with these people receives the bene- 
fit of the education which they have gained from hard experi- 
ence. That they have gained the knowledge is shown by their 
eminence in the Independent telephone industry. 





ALBERT J. Cox Company, dealers in electrical goods and ma- 
terials, announces its location in new quarters at 15 North 
Jefferson street, Chicago. There the company has more space, 
increased facilities and a complete stock. 





THE AMERICAN EverrEADY Co. will move on March 
from Lake street to 1230 Michigan Boulevard, Chicago. 


15th, 





Fast Tennessee Bell Makes Interesting and Practical Play 
for Patronage of Farmers in South. 

The East Tennessee (Bell) Telephone Co. is making a 
strong play for country subscribers in Kentucky by plac- 
ing reading notices in various country papers throughout 
the state. According to these notices arrangements have 
been made whereby the latest market quotations can be 
secured at exchanges of the company by rural patrons. 
The move to supply the farmer with market quotations 
is neve! and is supplemented by the proffer of a special 
“Farmer’s Line” rate by the company. 
reads as follows: 


Mr. Farmer:—Make your home as modern tor your 
family as a city residence and place yourself in a posi- 
tion to obtain the latest market quotatioi#s at any time. 
This can be accomplished by means of our telephone 
service, which you and your neighbor can get for a 
sum that is small compared with the benefit received. 
Call or address our nearest office or write direct to 
headquarters at Nashville, Tenn., for information re- 
garding our special “Farmer Line” rate. If you are 
not at present enjoying telephone service we can im- 
mediately interest you. Our lines cover the states of 
Kentucky, Tennessee and Mississippi, together with 
Louisiana nad the southern portion of Indiana and 
Illinois. 

The plan evidently presents practical features which 
might be investigated with profit by telephone companies 


everywhere. 


The advertisement 














Condensed News Reports 


Officers of companies are earnestly requested to forward us promptly all financial and other state- 
ments as soon as issued and any items of interest as to their plants and systems 








PERSONAL. 
MR. WILLIAM CDCUNTON KERR, whese raper on ‘Public 
Relations of Telenhone Companies” end svegestions to the 


Committee on Public Utility Legislation were highly commended 
at the recent convention of the National Independent Telephone 
Association, where they were 
presented, brings to his work 





~s Commerce and _ Public 
Service Counsel an excep- 
tionally strong and _ broad 


training in economics, law, 
and accounting. 

Mr. Kerr was born in Chi- 
eago, in 18838. He was edu- 
rested in the Chicago public 
ceheols. and graduated from 
the college of liberal arts of 
Northwestern University, 
Evanston, Ill., with the de- 
eree of A. B. in 1904. He 
was a graduate scholar in 
economics at the University 
cf Wisconsin in 1904-05; was 
snecial investigator and sta- 
tistician for the Milwaukee 
Journal, 1905-1907. In 1907- 
1909 he was special agent of 
the Wisconsin Railroad 
Commission, and in 1909 was 
appointed instructor in 
transportation in the North- 





western University School 
ef Commerce. In 1910 he 
graduated from the law 








school of the University of 





Mr. William Dunton Kerr. Wisconsin with the degree 

of LL. B., with honor; was 

admitted to the bar in Illinois, and was appointed honorary 
lecturer on public service corporations in the Northwestern 


University Law School. 

The Harris prize of $100 was awarded to Mr. 
best economic thesis, on graduation from’ Northwestern Uni- 
versity. He was elected to the Theta Kappa Nu Honorary Law 
Fraternity in 1910. 

Mr. Kerr is author of the following published articles: ‘‘Work- 
men’s Compensation for Industrial Accidents,’’ which appeared 
in the Wisconsin Bureau of Labor and Industrial Statistics, 
1904; ‘“‘Public Relations of Telephone Companies,”’ published by 
the National Independent Telephone Association, 1911; various 
contributions to TELEPHCNY, which have appeared, signed or 
-unsigned, 1910, 1911. 

He is a member of the Sigma Chi and Phi Alpha Delta law 
fraternities, and is president of the Men’s Club of the Church 
of the Redeemer, Chicago. 

MR. L. F. EVANS, who has for several years been manager of 
the Windom Mutual Telephone Co. at Windom, Minn., has re- 
signed that position. He will be succeeded by Mr. D. K. Savage, 
formerly superintendent. 

MR. ALBERT H. DEMKE, of Portland, Oregon, and Miss Daisy 
Morgan, of Oregon City, were married on February 11. Mr. Demke 
was for some time chief inspector for the Automatic Telephone 
Company of Portland. He has secured a position with the Auto- 
matic Electric Co., of Chicago, and will make his future home in 
that city. 

A FEATURE OF THE. OPERATIONS of the Dallas Tele- 
phone Cs., which is completing the installation of a modern plant 
in Dallas, Texas, has been the accession to the ranks of those who 
are behind the company of Clarence E. Linz, now its vice-presi- 
dent, and his active participation in the work. Mr. Linz is a 
wealthy man and one of wide business connections in Texas and 
his association with the Dallas enterprise has already proven of 
great value. In addition, he has taken a lively interest in pro- 
moting the general interests of the corporation, among his activi- 
ties being the direction of the soliciting force. It was under Mr. 
Linz’s supervision that the force of fifteen solicitors brought in 
about 7,000 contracts within thirty days, as noted by TELEPHONY 
in a recent issue. 

Mr. Linz attended the national convention and gathered gratify- 
ing evidences of the strength and unity of the Independent move- 
ment with which he has identified himself. 


OBITUARY. 


MR. J. M. DANIEL died, on February 11, at his home in 
Georgetown, Texas. In 1908 he purchased a half interest in the 


Kerr, for the 


yeorgetown Telephone Co. and acted as manager of the system 
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from that time cn. He we 
death, 

HEDRICK, IA.—Mr. L. Dudgeon, owner of the 
phone System, died on January 21. 


s 52 years of age at the time of his 


Hedrick Tele- 


NEW COMPANIES. 


ARGENTINE, 8S. DAK.—The Argentine Telephone Co. has 


been incorporated with an authorized capital stock of $10,000. 
James Carter, C. F. Hartz and Arthur Sterrell are the incor- 
porators. 

HANOVER, MINN.—The Hanover Rural Telephone Exchange 
Co. has been incorporated, with an authorized capital stock of 
$5,000, par value of shares $25. Incorporators are: President, 
W. H. Shoening, Loretto; vice president,. Joseph Weinand, 
Rogers; secretary, W. H. Vollbrecht, and treasurer, William 


Weinand, both of Hanover. 

HILL CITY, S. DAK.—The Hill City Telephone Co. has been 
incorporated with an authorized capital stock of $5,000. In- 
corporators are: Thomas W. March and James Graham, of 
Hill City, and A. S. Farrell, Edgmont, S. Dak. 

POLAND, IND.—The Poland Telephone Co. has filed articles 
of incorporation with the Secretary of State. The capital stock 
is $600. The incorporators are William H. Huber, Fred. W. 
Huckreed, L. D. Dressel, Dennis Anderson and John Kohlenberg. 

CHARLESTON, W. VA.—The Newville Telephone Co. has been 
incorporated to purchase telephone lines in Holly district, Brax- 
ton county, and to build additional lines. Authorized capital, 
$5,000. The incorporators are Benjamin H. Adkinson, of Corley, 
W. Va., Jesse Skidmore, of Neville, W. Va.; A. M. Douglass, of 
Sutton, W. Va.; Jacob M. Harper, of Flatwoods, W. Va., and G. 
W. McQuain, of Newville, W. Va. 

GRAY MOUNT, ILL.—The Rooks Creek Telephone Co. has 
been chartered by the Secretary of State with an authorized 
capital stock of $1,500; par value of shares $30. The incorporators 
are Leonard I. Harris, Lewis Bourland and Thomas Askew. 


FINANCIAL. 

MILLEDGEVILLE, ILL.—The Milledgeville Mutual Telephone 
Co. is making good progress of late. Within the past year 
$4,000 was spent for extensions, maintenance, etc. It has $500 
in the bank to its credit and $400 due and outstanding, 
making a total of $900 available money, with an indebtedness of 
$900. They have cut down the rent to shareholders from $8 to 
$6, providing it is paid on or before March 1, next. After that, 
if not paid it will be $7. This shows what a mutual company 
can do if run on a good business, economical basis and speaks 
well for the management of the company. 

LANARK, ILL.—The Lanark Mutual Phone Co. has reduced 
the rate to its stockholders to $3 a year, and at a recent 
meeting decided to issue more shares of stock at $55 a share 
for the benefit of those wanting same. 


ELECTIONS. 

CLIFTON SPRINGS, N. Y.—At the meeting of the Clifton Springs 
Rural Telephone Co., the following officers were elected: Presi- 
dent, William H. Vanderhoof; secretary, Joseph J. Johnston; 
treasurer, Harry F. Flint; manager, Hiram W. Tiffany. 

AMHERST, O.—The stockholders of the Amherst Home Tele- 
phone Co. elected E. H. Nicholl, president for the ensuing year; 
Henry Ludwig, vice-president; Dr. H. L. Hall, secretary-treas- 


urer, and F. C. Oehl, E. C. Foster, George Parker and Frank 
Steele, directors. The company was reported to be in a pros- 


perous condition and many new telephones were installed during 
the year. 

NEWARK, O.—At the annual meeting of the Newark Tele- 
phone Co., in which a number of Columbus men are interested, 
its stock being listed on the Columbus stocx exchange, the fol- 
lowing officers and directors were elected: Harry Swisher, presi- 
dent; J. C. Brennan, vice-president; Edward Kibler, treasurer; 
Cc. H. Spencer, secretary, and W. S. Weiant, R. W. Smith and 
E. T. Rugg, directors. 

PLATTSBURG, PA.—The annual meeting of the stockholders of 
the Clinton Telephone Co. was held and the reports of the officers 
show the company to be in a most prosperous condition. Lines 
have been extended through Clayburgh and Cold Brook, to con- 
nect with the lines of the Mountain Home Telephone Co. of Sara- 
nac Lake, whose system is built of the best copper wire for trans- 
mission purposes. These extensions add fully 4,000 telephones 
to the long distance service of the company. An exchange was 
installed at Redford, Tthus furnishing connections with the rura 
lines of Redford, Cold Brook and Clayburgh. The following 
officers were elected: President: J. _ H. Wever; vice president, 
I, H. Griswold; Secretary, A. Sharron; Treasurer, I. Merkel. 








Slate Kline, who resides just east of Spencer Park, is re- 
placing his barbed wire telephone line which connects his two 
farms, with an entire’new equipment. Kline used the top wires 
of a barbed fence for more than five years as his private tele- 
phone system, and it served his purpose. Where the wire came in 
contact with any metal touching the ground he tied a piece of 
rubber on them, and in other places the staples supporting the 
barbed wire were driven into the fence posts through rubber 
hose in order to get the proper insulation. The telephone line 
was two miles long. —Logansport (Ind.) Reporter. 

C. H. Parker, manager of the Butler County Telephone Com- 
pany, was in town today looking after the business of the com- 
pany. He has just completed three farm lines and added sev- 
eral phones to the Augusta exchange.—Augusta (Kansas) Ga- 
zette. 

The Brimfield Telephone Company, ever on the alert to add 
to the convenience of its plant, is making a trial of direct con- 
nections with Princeville, at a toll rate of ten cents. It has 
also arranged to receive the weather predictions every morn- 
ing at ten o'clock, and will be glad to give this information free 
of charge any time after that hour. So if you are figuring 
on putting up hay, taking an auto trip to a neighboring town, 
or expecting a visit from your mother-in-law, just call up the 


In the Rural Line Districts 





weather prophet at Central and govern yourself accordingly. 
This weather bureau will be a great help to the auto club as 
the boys will be able to dodge in and out of town between show- 
ers, and can do away with the machine top, thus lightening the 
draft—Brimfield (Ill.) News. 

The lineman on our telephone system would be excusable 
even if it is Sunday if he would promptly adjust the wires 
when they get crossed with some prominent physician’s lines. 
Our bell rings and we do not know but that we are wanted 
and before we can jar loose from the receiver some lady has 
explained all about that “funny feeling in my legs” or “how 
many pills I have taken” and other troubles that are not en- 
joyed only by physicians. Please fix our wires promptly.— 
Pratt (Kansas) Union. 

Ed Herrick shook the dust of Eustis from his feet last Mon- 
day and hiked to Omaha, where he will find occupation on the 
line force of a telephone company.—Eustis (Neb.) News. 

The Sterling telephone line has been extended on west from 
Jim Haston’s to Geo. Miller’s. Several more may go on that 
line before long.—Thurber Letter in Sterling (Kansas) Bulle- 
tin. 

The new telephone line is now completed. 
in Fergus Falls (Minn.) News. 


Friberg Letter 





































































peor oe = TIME AT THE FONE TALKEN 
= NONSENSE TO THAT RED HEADED 
= 2 GIRL IN THE CENTRAL OFFICE 
= - THE LITTLE HEFFER! LF 1 EVER 
= LAY My HANDS ON WER I'LL 
= SHAKE THE DAY LIGHTS OUTO DEAR vu “sd 
= HER, | STOOD IT JEST AS LONG LISTE -¥ 
sy AS (M A GONTER, AND 1 TUK NA 
: = THE AX AND CHoPED THE pesky / (MINUTE I— 
=n pA amie AND - 
= 1T 1S ANDs - 
_— - = QO 
7” Nee: ~ / y 
R = We) BR ete TM i> 
Sv < : | } \ on i Aw 2 
5 3 = ", . UJ , 
L£ . < H , OR - ) 
Sy; —s =| Ih L: 
at = “ Yi, 
= Z a at” 
i \\ “Hie \ | 
oa \ ie 
z \\\ é 
Ce I, j ‘ \ \\ ! » < 
yy . Me 7 \: \\ = 
<4 : ead \\\) 
sg Wj a Lie =: 
i) Y —= 
il at —- \ = 
i w . DS _— 
// V4, 9 i Bae — 
Gi aE ne s a ay 
14/4 ‘ — : —— aE 
Y} ee eee ee ee 
/ : 2 >) metoe ie ction ane 
t SAE AT SEIS CERES RI — - 
Pas : ! Z , 
Z yl asatiain = Sa eta ——$—_ _ _ 
~S ® ‘KS ny ic el eee ee eee ee 
AtFerrg - 
Gear. 


eA 
SQuiRE HESSER | WANT You \ 
TO LOCK UP THIS OLN FOOL 


TILL HE CAN LARN JER TREAT 
HIS WIFE WITH SOME RESPECT 
HE SPENDS HALF Wis 















































Gus Rogers was gently led into Squire Hesser’s office by the right ear the other day, the leader being his wife, 
who was very much enraged and demanded that her husband be punished for flirting with the operator in the tele- 


phone office. 


Gus claims that he has had no talks with the operator except on business. 


On this particular morning, 


Gus says the lady called up in regard to a setting of eggs and that once during the conversation he remarked, “Oh, 


vou kid!” whereupon his wife lost her temper and started the fuss. 


The squire informed Mrs. Rogers that he could do 


nothing with her husband until she could present her case in a lega! way, and after giving each a free lecture, advised 
them to go home and try once more to live in peace.—Jonesville (Neb.) Dispatch. 
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